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Choose a Sani-Terry Handpiece for smoothness 


in operation and resistance to wear. 


Accurate parts, accurately assembled assure the smooth 
operation of Sani-Terry Handpieces and their freedom from 
vibration. They cause the least possible discomfort to the 


patient and a minimum of fatigue for the operator. 


Keep your handpieces 
at their best with 


Solubri 





Solubri Cleaner removes all dirt and debris 
from the handpiece. Solubri Oil prevents wear, 


postpones repairs. 


Wide mouth bottles allow the contra-angle to 





be immersed for cleaning and lubrication. 


THE CLEVELAND DENTAL MFG. CO. 
CLEVELAND, OHIO, U.S. A. 
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“.. the improved format of Oral Hygiene is very attrac- 
tive and lends a great deal to its readability and the 
impression it must create in the minds of its readers.” 
—G. F. PENNY, Adv. Mgr., Cook-Waite. 
& 

“I like it. I like to see anyone break away from an old 
tradition if that old tradition stands in the way of prog- 
ress, and the new Oral Hygiene looks as if it were step- 
ping out and going places.”—ALLAN BROWN, Adv. 


Megr., Bakelite Corp. 
= 


“The new cover design, increased size, and other im- 
provements in Oral Hygiene very much dignify it and its 
contents. It looks heaps better. We can entirely appre- 
ciate your elation in O.H.’s new package because our 
company not long ago completely changed over to its 
new package. Unquestionably reader interest in the re- 
designed Oral Hygiene will be stimulated with great 
benefit to the advertisers.”—P. J]. SHEA, Adv. Megr., 


Detroit Dental. 


“I like ita very great deal . . . Your new pet is a decided 
improvement ... and you are to be congratulated.’’— 


DR. L. W. DUNHAM, Adv. Megr., Dentists’ Supply Co. 














“The September Oral Hygiene came in this morning, 
and I want to be among the first to congratulate you upon 
the new size and dress... The new Oral Hygiene, inside 
and out, is a big improvement, and you are fully justified 


in crowing a bit.” —H. R. STURGEON, Beeson Agency. 
® 


‘I want to congratulate you on the new Oral Hygiene... 
very swell looking in its new dress.”—DOUGLAS 


TAYLOR, Vice President, Printers’ Ink. 
& 


“Well, when the September issue reached my office 
yesterday, I was so favorably impressed with its new 
style, cover, spacious pages, type arrangement, etc., that 
I carried it home so Mrs. Wilson could enjoy the surprise 


with me.’”’—FRED C. WILSON, Corega. 
eS 


“It is always nice when a ball player gets a hit (August 
O.H. cover) to follow it up with a home run (new Sep- 
tember O.H.) and that appears to be what you have done 
with the last two issues of Oral Hygiene.’’—W. B. TAN- 


NER, Addison Vars, Advertising Agency. 
* 


‘**More spacious pages’—beautiful and impressive. ‘Deep- 

er margins’—quite attractive. ‘New type dress’—readable 

and interesting.’”—THEODORE E. ASH, Adv. Agency. 
* 


“This certainly is a vast improvement in the book; it’s 
cleaner looking and easier to read. You certainly are to 
be congratulated.”—W. E. WILLIAMS, Sales Megr., 
E-K Medical Gas. 
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‘Much praise for your new cover—although you used to 
have some good looking girls on the old ones . . . Good 


work...’—PAUL J. CARDINAL, Hoffmann-La Roche. 


© 
“I like September Oral Hygiene and think it is the best 


looking book you have ever put out.. .”—J. H. HURTT, 


JR., Mynol Chemical. 
® 


“Fine—and you are to be complimented on your change.’”’— 
DR. DENNY B. BEATTIE, Vice President, Jelenko & Co. 
@ 


“We think you did a man-size job and we are handing you 
a pat on the back... we will congratulate you a thousand 
times for our modern Oral Hygiene ... Hoping for your 
continued success with the new ‘package’ and saying 
Hurrah!”’—CHARLES ENGELFRIED, Secretary-Treasur- 


er, J. Bird Moyer Co. 
ae 


“The new Oral Hygiene looks swell and I congratulate 
you on a very decided improvement. I hope that it results 


in some fine business for you.”"—EARLE A. BUCKLEY, 
Advertising Agency. 


@ 
“I don’t blame you for being excited about Oral Hygiene’s 
new face . . . The new magazine is certainly very much 
better looking than the old one . . . Lots of luck to 
Oral Hygiene.” —MURRY COHEN, Adv. Mgr., Novocol. 
* 
“Congratulations! . . . I like it.’—DAVE BELLAMY, 


Wilmot Castle. 








‘Allow me to congratulate you on the new book which 
you put out. There is absolutely no doubt but what this 
is a definite improvement.” —JOHN V. GALLEY, Bakelite 


Dental Products. 


* 
“We note with interest the larger size of the journal, the 
larger and better type, the wider marginal spaces and 
the tendency of the book to open and stay open. These 
are certainly very desirable improvements . .. and we 
congratulate you on them.’—W. H. O. McGEHEE, 


D.D.S.,M.D., Chief, Dental Division, E. R. Squibb & Sons. 
€ 


‘“. . . September Oral Hygiene is more than something 
new. It is the culmination of a well regulated and inspired 
evolution in dental magazine design. Its more spacious 
pages, its deeper margins, its new type dress, and new 
cover, not only provide a more handsome magazine and 
more pleasant reading, but also lend greatly increased 
accentuation and effectiveness to its advertisements.” — 


ARTHUR BANDMAN, The Artwil Co. 
e 


‘TI think the improvement you have made in the new Oral 
Hygiene is great. The size is better, it is more readable, 
and therefore should prove more interesting to the den- 
tist reader. This fact, combined with the larger page size, 
appeals to us as an advertiser, and I judge this is the 
combination you want. Oral Hygiene, I am sure, will gain 
new prestige as the leader in its particular field.’’—R. W. 
FREEMAN, Williams Gold. 


{Con tinued appo site page 1420} 














/ RN Why didn’ t my cater tell 
me how to keep away from Pyorrhea? 


VERYWHERE dentists are massage Raciilihies .. for giving chair 
teaching their patients treatments or for instructing patients 
hnssaied th in this new brushing technique. 
massage = me .%.9 9 US Kits, to profession, only 15c each. 
showing them how to raise and (Contain one 50c Calsodent Brush 
maintain the resistance of the with imported, base-end cut Chung- 
gingival tissues. king bristles, 2 packets Calsodent for 
making massage brushing solution, 
Here in handy kit form, at less than 12-page instruction booklet. Sorry, 
cost, is everything you need for not more than 3 dozen ata time. 


“RSE 


: =o 


THE CALSODENT CoO., 

315 Fifth Ave., New York. 

Please send me professional 
kits at your special price to dentists 
of 15 cents each. Each kit is to con- 
tain a regular 50c Calsodent Brush 
with imported, base-end cut Chung- 


king bristles. 
—) Check enclosed. C) Send C.O.D. 


—) Send me a copy of your new large 
20-page manual on massage 
brushing. 
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THIS DEPARTMENT’S best friend and severest critic, Doctor 
Larry Dunham of New York, has said more than once, “The main 
trouble with you, Mass, is that you try to play all the instruments in 
the band. You’re forever messing with work on ORAL HYGIENE that 
other people can do better than you.” I suppose he was right. But, s0 
long as I live, I guess I won’t be able to resist temptations to bang 
the bass drum now and then, or to tweetle the piccolo. After all, you 
have to have some fun. But every year they let you have less and 
less—particularly since several staff members overheard Larry and 
won’t allow you so much as to chin their own special fiddles any 
more. 

When Doctor Ed Ryan became editor some time ago, one of his 
very first moves was-to sweep me out of the editorial office, with in- E 
structions to stay here in the Corner. Now, I have about as much e 
chance to work my will in the text pages of this magazine as Pain- n 
less Parker would have. “Remember, Mass, you’re just the publisher. b 
So keep your thick thumbs out of the manuscript barrel. Good bye, 


ett Cy GC - Bee, 


please!” T 
Likewise, here in the home office, Jack Downes and Bob Ketterer I 
are in the habit of tsk-tsking whenever you try to inject your own Ss. 


very special technique into their ends of the work. You try to help ei 
Mary Connally by doing an article for her and she polishes the tar 


out of your pet phrases. You create a classic layout for an advertise- THE 

ment and Dorothy Sterling looks at you like a kicked collie because | "”” ™ 

layouts are her job. Genter 
But until a few months ago all of them overlooked one of the 

things I had hung onto—the physical get-up of our magazines, what 

printers call format. So I was able to revel in that to my heart’s con- —_ 
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GAS 
ANALGESIA, 


—the 
PRACTICE 
BUILDER 
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All OHIO Gases are SEAL 





ED 








SD ciecsia eliminates pain without loss of con- 
sciousness. It is ideal for use during drilling, filling 
and scaling. It is the logical desensitizer. Walter 
Winchell, in the New York Sunday Mirror says: 


“,.. The latest vogue in town at this and that den- 
tist’s is a grand anesthetic, ‘Analgesia’ it is christened. 
They use it while drilling and filling. The patients 
administer the gas themselves. It merely makes 
them “feel high’ or drunkee—and they feel 
nothing... Bless the person who invented it.” 


Analgesia relieves the dentist of nervous strain, and 
enables him to do more and better work. It elimi- 
nates fear of the dental chair and brings patients 
back more frequently and in greater numbers. 


Today, Analgesia is a topic of conversation among 
laymen from coast to coast. “ Opportunity knocks.” 


Send coupon for reprinted articles about analgesia, and for complete details. 





Gentlemen : 


THE OHIO CHEMICAL & MANUFACTURING CO. 


177 MARQUETTE STREET, CLEVELAND, OHIO 


OH 106 


("] Mail me, free of charge, authoritative articles on the subject of gas analgesia. 
[ ] I am now administering Nitrous Oxid and Oxygen. 


(-] I am now considering the use of Nitrous Oxid and Oxygen. 
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tent. Every so often I quietly changed something: played with cove 
designs, new type dresses for the text section, new department 
heads, and so forth—very much as a child will, who has discovere 
that by going on tiptoe, and oiling the saw, he can proceed uw. 
disturbed at the fascinating duty of shortening the legs of the 
dining room table. B 

Last year about this time—if you happen to remember, although 
most certainly you don’t, because readers seldom notice such thing; OR 
—OraL Hyciene broke out (again) in a rash of new type faces, in. adv 
cluding nifty hollow-legged capitals. Instead of being fastened to. 
gether with wire staples the magazine was sewed with thread— 
bound on trick sewing machines—the theory being that it woul 
open flatter. (The preliminary dummies did, perhaps because I car- 
ried them around with me and kept opening them and openin 
them.) 

Well, I guess it must have been these innovations which got the 
rest of them to wondering whether this wasn’t something else | 
should be stopped doing. Whatever the spark that set them off, I got 
stopped, although I resisted for months. But, finally, last Spring, 
they wore me down, and the result was that a specialist in maga- 
zine design, Robert Stumpf of New York, was called in. Last month 
his restyled OraL HYGIENE appeared. This interloper figured out 
roomier pages, deeper margins, more space between the lines of text 
for easier reading, titles set in Garamond type. My beautiful open- 
work capitals were scrapped; so were my sewing machines. There is 
a new cover, a heavier one, and the original wire stapling has been 
restored. 

The little old almanac is supposed to look brighter and airier nov, 
to coax your eyes, and all that sort of thing. The modern cover de- 
sign is supposed to exemplify OraL HyYGIENE’s up-to-the-minute edi- 
torial attitude (with which I have nothing to do, being an old- 
fashioned boy myself.) 

All in all, I am reluctantly obliged to concede that Bob Stumpf did 








a 
They’ve stopped me as a magazine designer, snatched the format 


trombone away; but they can’t stop me cherishing the formats ! 
did design; I have placed them tenderly on the shelves of my soul— 
which is, I suppose, my own, although sometimes I doubt it. 6 
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FREE SAMPLES of 
Oralgene are avail- 
able to dentists who 
wish to try it them- 
selves or to have 
their patients try it. 
For your supply, and 
for further facts about 
the importance of 
chewing gum and of 
Oralgene to the teeth, 


* write the Beech-Nut 


Packing Company, 
Canajoharie, N. Y. 
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CAULK 
TENACI 


Get a 6-4 Tenacin Package today. It includes 6 Full Pe 
tion Powders, 4 Full Portion Liquids, and complim 
: 1 Trial Bottle Red Copper Cement. You will never #° 

at to any other cement once you have used Caulk Tena® 
ose A $10.75 Value for $8.00. 


Let us send to you, without obligation, our new desc? 
tive manual on Tenacin .. . Ask for it on a post card@ 
your letterhead. CAULK, Milford, Del. 
























W hen Treating 
VINCENT’S ANGINA 
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Restrain Systemic Disease with 


SAL HEPATICA 


Sal Hepatica can obviate many systemic complica- 
tions which occur so often with Vincent’s Angina 
and other foci through (1) rapid and effective 
removal of intestinal waste (2) neutralization of 
acidity and maintenance of a normal alkaline 
level—an excellent offensive against disease. 





In components, their ratio and action, Sal Hepatica 
approximates the famous natural saline waters. 
It makes an agreeable, effervescent drink. 


SAL HEPATICA CLEANS 
THE INTESTINAL TRACT 
AND COMBATS ACIDITY 


Sample on Request 


BRISTOL-MYERS COMPANY 
19- L West 50th Street, New York, N. Y. 
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THE DENTISTS’ SUPPLY 
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AND 
THE POWER OF BALANCE 
IN THE 
NEW TRUBYTE 20° POSTERIORS 


HESE Powerful Posteriors 
owe their “POWER” to 
Meweral factOm ..... : 
First, they are carved to 
id atemm eT iiveaceyitelamenehuaenta ela. 
of the Mandible, so that they really 
Palamee mi Punction ........ 
Next, the Design of the tool-like cut- 
ting Ridges which interact at pre- 
determined angles,—thus effect- 
ing the most efficient Artificial 
Masticating Mechanism ...... 


HV@ DSN VN SHK@) NaS 
ORAL O Ny 32 


MAOLAR”- FROM LATIN “MOLA’-AMILLSTONE 
THESE NEW 20° POSTERIORS ARE THE MOST ——————— 
EFFICIENT “MILLSTONES” FOR THE EDENTULOUS 
































COMPANY OF NEW YORK 












vecify- S. S. WHITE 
DENTAL RUBBERS 


Se ee i eS PERT ESE TET PY Te et 
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You can depend upon them 
for maximum satisfaction 


Seventy-five years of constantly increasing use by dentists and 
laboratories bear witness to the excellence of S. S. White Dental Rub- 
bers. They pack easily, and during vulcanization shrinkage is negligible 
because they are made to a balanced formula. In the vulcanized state, 
S. S. White Rubbers are outstandingly strong, do not need bulk for 
strength, are free of pits, streaks, etc., and little effort imparts a bril- 
liant polish that lasts over a long period of mouth wear. 

Nine dependable colors for the base, six beautiful fast colors for 


veneering afford ample variety. 


S. $. WHITE RUBBERS 


For the Base For the Veneer “Also made in S. S. White 
No. 1 Special Light Pink Plastic Rubbers, for rapid 

. 10 Maroon *No. 3 Light Pink vulcanite repairs—they vul- 

. 11 Natural Base No. 5 Pink canizein 30 minutes at 320° 

. 12 Brown t*No. 6 Special Pink F. (160°C.) (90 lbs. steam 

. 13 Gold Base No. 7 Granular Pink pressure), 

- 14 Dark Red No. 19 White 


. 15 Light Red : 
16 Weighted For Entire Denture = **Natural pink color with- 


. 18 Black No. 17 Pink Denture “‘B’”’ out solarization. 
FOR SALE AT DENTAL DEPOTS 


S. S. WHITE DENTAL MEG. CO., 211 So. 12th Street, Philadelphia, Pa. 
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1—Phillips’ Magnesia 
Tooth Paste used _ to 
keep the teeth clean 
and free from acid. 


2—Phillips’ Milk of 
Magnesia used daily as 
a mouth antacid to combat local acidity. 


3—Phillips’ Milk of Mag- 
nesia taken internally to 
combat acid eructations 
from ‘‘sour stomach.”’ 


ALSO—The Convenient NEW Tablet 
Concentrated—Mint-Flavored 


Chewed slowly, they help to cleanse and protect 
the teeth and gums from mouth acids, and sweeten 
the mouth and breath. 


PHILLIPS’ 


Milk of Magnesia 


Prepared only by 
THE CHAS. H. PHILLIPS CHEMICAL COMPANY 
NEW YORK 



























**Well—there are really three rea- 
sons. Shredded Wheat gives you 
calcium and phosphorus. It con- 
tains all the bran of whole wheat 
—which helps keep the body reg- 
ular. And it’s crisp and chewy — 
exercises your teeth and gums. 
There’s vital nourishment in 
Shredded Wheat, too. Because 
it’s 100% whole wheat. And you'll 
enjoy eating it because it has a 
wholesome, natural flavor all its 
own.” 
































Dr. Smith 
DENTIST 
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MORE THAN A BILLION SHREDDED WHEAT BISCUITS SOLD EVERY YEAR 


A Product of NATIONAL BISCUIT COMPANY 


Bakers of Ritz, Uneeda Biscuit and other famous varieties! 














HEA 


Ask for the package showing the picture 
of Niagara Falls and the red N.B.C. Seal 
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THE EXTRACTION Louis L. Bailly, (France 1761-1845) 


Both before and after instrumentation, the use of ANACIN provides comfort to 
the patient, and makes easier the work of the busy dentist. Samples sent the pro 
fession on request. 

Patients appreciate the use of 


ANACIN IN DENTISTRY 


THE ANACIN COMPANY - Chicago, Illinois 
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TOR EVERY PRESCRIPTION 
112+ Sold at a price every patient can afford to pay 


You can prescribe a correct TAKAMINE massage-brushing model 
for every case. Highest quality bristles are permanently secured 
inideal Bamboo handle. Takamines last as long as any other 
excellent toothbrush, however expensive. Bristles will not come out! 


ponenns=eo===== SEND THIS COUPON---------"---"-~ 


TAKAMINE CORP.., 
2 Front Street, New York City 


Enclosed remittance to cover my order for ...... TAKAMINE Toothbrushes as checked below. 
.... Standard @ 7c ea. .... 2-ROW Interdental @ 10c ea. 
.... 3-ROW Interdental @ 9c ea. 
a ev d da swan oush dlesatieescadue D.D.S. 


*eeeeeveeveeeeeeeeeeeereeeeeereeeeeeeeeeeeeeeeeeeeeeeeeeeeeeereeeeeeeeeeeeeeeeeeeeeeeereeeeeee 
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NOW WIDELY RECOMMENDE 


When Operative Procedu , 
Makes Mastication Diff 


Where mastication of solid food 
is impossible or difficult, owing 
to operative procedure or dental 
disease, Ovaltine plays an im- 
portant role in the necessary 
liquid diet by supplying a highly 
nourishing and digestible “‘food 
in a drink.” 


In Dental Prophylaxis—Helps Build Sound Teeth 


Ovaltine possesses unusual properties from a dental nutr- 
tional standpoint. Among other essentials it adds the impor 
tant bone- and tooth-building materials, calctum and pho 
phorus, and provides a rich supply of Vitamin D to aid in 
the utilization of these minerals. 


Three heaping teaspoonfuls of Ovaltine in a glass or cup 
of milk (eight ounces) used three times a day provides 
proper ratio practically the full daily requirement of the im 
portant minerals recognized as an aid in building sound teé 
and resisting dental caries. 


Ovaltine is valuable for 
the pregnant mother and, 
later, for the growing child 
because it supplies easily 
digested ‘‘food in a drink,” 
adds nutritive elements vital 
to the maintenance and the 
building of sound teeth and 
strong bones. 














SIGN AND MAIL THIS CARD 


THE WANDER COMPANY, CHICAGO, ILL. OH 10 
Dear Sir: 


You may send me, without obligation, either 


Check [_] No. 1—A standard size package of OVALTINE 


in to serve to patients in my office—or 
either 


square [_] No. 2—Samples of OVALTINE for distribution to 


patients. 


Signed 


Personal Signature 


Address 


Sf EAE EAI OE OE 
This offer is limited to practicing dentists 
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THE WANDER COMPANY 


180 North Michigan Avenue 


CHICAGO, ILLINOIS 








DENTAL PRACTICE . 


Before Operation 


, aken regularly a week or so 
‘before operation, Ovaltine 
helps build the patient’s resist- 
ance—places him in better 
condition for withstanding 
dental instrumentation. 
Used just prior to operation, 
Ovaltine tends to relieve excit- 
ability and nervousness and 
aids in restoring mental calm and tranquillity. 





As a Nightcap 


A warm drink of Ovaltine, taken just before retiring, helps 
to combat nervousness, restlessness, excitability and offers a 
drugless aid to restful, healthful sleep. 


Food Quality in a Drink 


Ovaltine is a homogeneous pure food concentrate, processed 
in vacuo from high diastatic barley malt extract, pure milk 

sand eggs. Its natural Vitamin D content has been aug- 
mented and standardized for several years by the use of the 
t enbock irradiation process. 


This Unusual Offer is Yours for the Asking 


le want to send you a free supply of Ovaltine for use in 
m practice. Take advantage of this offer by filling in and 
ailing us the attached card, checking your preference for 
her Offer No. 1 or Offer No. 2. 


OVA LTINE 


The Swiss Food-Drink— Now made in the United States 


Lh ) 











Ethies, Economies, Your Appointment Book anid 
Ledger. All Say, ““ X-Ray is no Longer Optional” 


The day that dental X-ray equipment 
became shockproof, it ceased to be 
“optional” equipment for the serious- 
of-purpose, logical-minded dentist. So 
long as it was dangerous to use X-ray, 
one could fairly well justify his failure 
to adopt this diagnostic agent. Now 
both ethically and economically X-ray 
has become a necessity. Ethically one 
needs X-ray because it provides diag- 
nostic evidence otherwise unobtain- 
able. Economically one needs X-ray, if 
he is a dentist, because he is a dentist. 
His occupation, his entire livelihood is 
predicated upon his rendering a com- 
plete diagnostic service. To refer pa- 
tients elsewhere contravenes the very 
objective of his chosen calling ... to 
serve those who may come to him. It is 
illogical to refer patients away —and a 
notoriously unprofitable practice. 


Owning your own X-ray unit very often 
converts the “just average” practice 
into an highly successful one. Almost 
any good X-ray unit is a safe investment 
today, but there are many sound res 
sons why CDX is the leader. The orig 
inal shockproof dental X-ray unit, the 
CDX, through 13 years’ refinement to 
day offers 17 exclusive advantages that 
make it outstanding. The CDX’s excep 
tional quality, too, has made possible the 
volume sales that account for its new, 
lower price. Write Dept.H1610 for full 


particulars — you will not be obligated. 


GENERAL @ ELECTRIC 
X-RAY CORPORATION 


2012 JACKSON BLVD... CHICAGO. ILL.U.SA 
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B.S. 
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What do the WPA CLINICS 


Mean to Dentists? 


Ir You Saw the numbers 65- 
97-127, you might think this was 
a football signal. But it isn’t 
and, as yet, it has noth- 
ing to do with football. It is 
merely the official number of a 
WPA project, otherwise known 
as “Dental Clinics for Adults,” 
now operating in New York City. 

As one studies the project, ob- 
serves the invaluable social and 
health service it is performing, 
and contemplates its potentiali- 
ties, 65-97-127 takes on a more 
ominous sound. For if the dental 
profession in New York persists 
in its general indifference to- 
ward this project, 65-97-127 may 
prove to be the signal which will 
put dentistry into play as the 
football of politics, with all that 
implies. 

That threat to the firmly hold- 
ing line of private practice will 
not come, however, until Uncle 
Sam lets go. Then the question 
will be—“Who will carry on?” 

It is my firm conviction that 
some day somebody is going to 
have WPA’s Dental. Clinics for 
Adults wished upon him. Here 


> 1296 





by JAY VOORHIES 


is one brain child that the Brain 
Trust begot, in its efforts to make 
work, which gives little evidence 
of succumbing to a return of 
prosperity. In fact, the project 
has developed into a social and 
health service of paramount im- 
portance. Its problem now is not 
how to “make work” but how to 
meet the service demands made 
upon it. 

With the six clinics in New 
York City operating at full ca- 
pacity, there is an actual waiting 
list of over 10,000 indigent seek- 
ing admittance; an actual list of 
6,000 who have received opera- 
tive care and are waiting for 
dentures. And it is estimated 
that, on the relief rolls of the 
city, there are at least 80,000 
more adults needing dental care 
into whose mouths a WPA den- 
tist has never had a chance to 
peer. 

Add to these the 16,453 indi- 
vidual patients who have paid a 
total of 77,267 visits to these 
clinics in the eleven months they 
have been under full WPA con- 
trol, plus. the other thousands 
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who were “serviced” while the 
clinics were under a combined 
TERA-FERA operation, and you 
have a group that the profes- 
sion in New York in all con- 
science cannot disregard, and 
which any politician with a sem- 
blance of the practical in his 
make-up is not going to neglect. 

The patients of WPA Project 
65-97-127 may be poor, in fact 
they have to be on Home Relief, 
but each one of them carries a 
vote. 

“The poor ye have always with 
you—” and New York’s poor have 
now for the first time known a 
dental service approaching the 
adequate. It is a matter of his- 
tory that communities go for- 
ward in their social service. None 
has yet gone backward and got- 
ten away with it. 

Therein lies the prime signifi- 
cance of these Adult Clinics to- 
day. Who is going to carry on 
when Uncle Sam lets go? 


Future of 
the Clinics 

This thought has not entirely 
escaped political attention. Doc- 
tor I. Lee Levitch, who became 
managing project supervisor of 
65-97-127 when WPA took it 
over from a joint TERA-FERA 
operation in August, 1935, is ob- 
serving an increasing curiosity 
in the project, its work, and its 
future among high city officials. 
This, per se, is desirable and 
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necessary. Political interest is 
also being balanced by an awak- 
ening interest among the profes- 
sion, which is fortunate. 

Generally, the profession’s at- 
titude has been one of tolerant 
complacency. Some _ dentists, 
however, who know the work be- 
ing done, feel that a service has 
been started which will have to 
be continued; under whose aus- 
pices and control they do not 
know. Others, who also know, say 
with equal confidence that the 
project could be dropped tomor- 
row with no more untoward ef- 
fects than that those who have 
been receiving a complete pro- 
phylactic, operative, and pros- 
thetic service from the WPA 
Clinics would revert back to the 
city hospitals for correction of 
their dental conditions. 

The question naturally arises 
whether this vast group, which 
is far from unorganized and far 
from passive in expressing itself 
as to what it feels is its due from 
society, will be content with the 
heroic measures available at the 
city hospitals—extraction only— 
after having had a taste of the 
WPA Clinics’ service which is 
seeking to save teeth by prophy- 
laxis and filling. and to restore 
appearance and function, within 
certain limitations, by supplying 
artificial dentures. 

No needy citizen of New York 
ever got a set of teeth from 4 
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(Signed) Helen Mc—2 





“T would like to commend the doctors and nurses at the Heckscher 
Clinic (Dental) for their utmost courtesy and consideration of me 
while I was a patient there. When I was fortunate enough to get a 
letter from the home relief, my teeth were in a deplorable condition, 
and I thought most of them were too far gone to be saved. But thanks 
to the fine work done by the doctors, they look and feel fine. I am 
grateful and appreciate what was done for me. Thanks again.” 








city hospital. They are getting 
them from the W P A Clinics— 
and they are fully aware of the 
desirability of and necessity for 
dentures. If they cannot get 
them as soon as they think they 
should, they are not averse to 
seeking the good offices of a 
political boss to speed things up. 
This intervention of a politician 
does not get a patient anywhere,! 
but it has opened political eyes 
to the possibilities of Dental 
Clinics for Adults as a service 
the people want. Seeing that 
they get it would be but a glori- 
fication of the old Tammany 
practice of providing the needy 
with shoes, hods of coal, and 
other necessities of life. 

As at present organized and 
operated by W P A, the profes- 
sion can accept the clinics quite 
complacently. They do not in- 
fringe upon private practice. 
Whether dentistry could con- 
sider them quite so complacently 





: I could find no evidence of political 
pull” getting anyone any preferment 
in the WPA Dental Clinics. I did -see 
considerable evidence to the contrary. 
tters from satisfied WPA Clinic 
patients. 


if the clinics fell under political 
control is another question. 


A Problem for the 
Profession 


Today anything can happen. 
The time seems ripe for organ- 
ized dentistry to discard its in- 
difference and to lay plans with 
city or state officials for the sane 
and intelligent guidance of this 
project into safe channels, which 
will at once continue its unques- 
tioned service to the indigent 
and protect fully the integrity 
of the private practice of den- 
tistry. 

As evidence of the comfort 
dentistry may expect from city 
officials, should it seek to balk a 
city-controlled dental service for 
adults or advocate a service set- 
up which would be suspected of 
concerning itself more with 


feathering dental nests than pub- 
lic service, I refer you to the 
following blast which Mayor 
Fiorello H. LaGuardia, of New 
York, handed professional men, 
as reported in the New York 
Times: 
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“Mayor LaGuardia denounced 
yesterday as ‘shysters’ those 
members of the medical profes- 
sion opposed to the city’s health 
program. He reiterated his in- 
tention of preventing physicians 
from capitalizing on relief.” 

Speaking at exercises marking 
the laying of the cornerstone of 
the Lower West Side Health Cen- 
ter in Chelsea Park, the Mayor 
said: 

“Our health program has not 
progressed without opposition. 
There are people in the commu- 
nity who believe we shouldn’t do 
these things. There has been 
strong opposition to spending 
money for clinics, health cen- 
ters, and hospitals. 

“The thinking, public-spirited 
and overwhelming majority of 
the medical profession is back of 
this program, but, of course, 
there are shysters in medicine 
as in the legal profession. 

“I don’t want the support of 
abortionist, shyster, and politi- 
cian doctors and I can do with- 
out them.” 

After sketching briefly the 
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functions of the new health cen- 
ters,? eight of which are being 
constructed with WPA funds, 
he demanded belligerently: “Now 
what’s wrong about that?” 

A moment later the Mayor 
launched into a denunciation of 
physicians who are allegedly col- 
lecting patients from the relief 
rolls, a subject he had discussed 
previously in an address at the 
Academy of Medicine. 

“It is my intention to see to it 
that when the city or the Fed- 
eral Government pays for med- 
ical services for those on relief, 
the family that needs it gets 
real service,” he declared. “The 
best element in the profession is 
back of me.” 

Pointing out that a visit toa 
home should consume at least 
thirty minutes of a physician’s 
time, he continued: 

“How can a doctor attend to 
twenty-two calls a day if he gives 
them any attention at all? And 
if he doesn’t, he’s not entitled 





’Voorhies, Jay: Community Dental 
Service in New York, ORAL HYGIENE 
26:27 (May) 1936. 


a 





_ Mary E—?2 





“I do want to thank you most sincerely for the very real service 
you have done me. I think it is wonderful. Thanks also was especially 
due to Dr. B— for his unfailing consideration and patience, and for 
the wonderful job he has turned out. The set of teeth are without 
fault, and supremely comfortable. I even forget that I have them in, 
and that is the truth. Thank you a thousand times for everything; 
and I wish the Dental Clinic a long and successful life and success to | 
all the workers it has been my pleasure to contact.” (Signed) | 
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“While I haven’t any desire to broadcast the fact that circum- 
stances have forced my recourse to Relief aid, I feel I must write 
my experiences at the Dental Clinic in Long Island City, in the hope 
that I might relieve others who, needing dental work, may be hesi- 
tant in fear that any dentistry performed in said clinic might be den- 
tal work in name only! I felt likewise before I gained sufficient 
courage to go and go I did! Believe me, I am mighty glad I went! I 
do not believe I could have been treated better—every one likewise; 
I was not an exception and the dental work done for me I do not 
believe could have been done more efficiently if as well, had I been in 
a position to pay well!” (Signed) William B—2? 





to be paid. That’s the kind of 
service I won’t approve.” 

The Mayor said that his ad- 
ministration was doing its best 
to give the city the medical serv- 
ices it needed but that “we can’t 
make up in two years for the 
neglect of the past twenty-five; 
we can’t perform miracles.” 

This will show you the temper 
of socially-minded public offi- 
cials toward professional groups 
when free service to the public is 
concerned. 


Work of WPA Clinics 

With this background, let us 
now see what these Dental Clin- 
ics for Adults are doing. 

Like most, if not all W P A 
projects, the Dental Clinics for 
Adults have come in for their 
share of criticism. Charges of 
anything from boondoggling to 
factory methods and even claims 
that they are unnecessary have 
been made against them. 

Sixty-eight dentists, working 
10% hours a week each, (which 
they did up to June ist when 


they went on a 15 hour schedule) 
aren’t going to do much boon- 
doggling handling 104 patients 
each a month of 42 chair hours, 
which means about 2.5 patients 
every hour. And this turn-over 
involves everything and any- 
thing from an examination to a 
filling, pulp capping, extraction, 
taking an impression, and ad- 
justing a finished denture. If a 
dentist gets time out for a cigar- 
ette, he is lucky. 

If system and keeping up 
“production” constitute factory 
methods, the charge might ap- 
ply, but don’t forget the waiting 
list. There’s no time for social 
amenities in the W P A Adult 
Clinics. Also, it is free work and 
the whole scheme calls for the 
best service possible at minimum 
expense. 

As for the necessity of the 
service rendered, there is no bet- 
ter place to appreciate that than 
in the new W P A Dental Lab- 
oratory. There you get it in bold, 
stark relief; a veritable dental 
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morgue. Models, hundreds of 
them, in their tin job pans 
grimacing at you. A depressing 
parade of dental cripples, a mute 
story of long dental neglect. 

Protruding mandibles; over- 
hanging ridges; jaws with three 
or four tusks present and no two 
in occlusion; mouths which have 
been without teeth so long that 
they have become virtually flat. 
And these are not exceptions, 
they’re the general run of cases 
in the W P A Dental Laboratory. 
A fairly normal case is a curios- 
ity. 

In the clinic waiting rooms 
this evidence of long neglect is 
not so evident. These people are 
sensitive, most of them. They 
keep their mouths shut. 

But listen to them beg and 
plead for teeth. Girls under 
twenty, vibrant, joyous looking 
until parted lips reveal gums 
with all anteriors missing; young 
mothers, toothless, their teeth a 
willing but unnecessary sacrifice 
to the children they have borne; 
older women who have been 
without teeth for years. 

Young men of the white collar 
group; stolid, husky laborers; 
old men. 

All of them begging and plead- 
ing for teeth. So they can stand 
a better chance for a job; so 
they can eat; so they can get 
rid of “this indigestion” or a lim- 
itless chain of other internal 
iJls. 
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Begging for teeth with 6,000 
ahead of them! 

One cannot behold such sights 
without wondering whether the 
educational work which has been 
carried on for years, trying to 
make the public appreciate den- 
tistry as a necessary health 
service, has not been mere lip 
service; whether “Every missing 
tooth should be replaced” and 
“See your dentist twice a year” 
were more than platitudes ex- 
cept for the well-to-do. If they 
were more, then the question 
naturally arises, how are these 
ideals to be brought within the 
reach of the indigent unless 
through some agency such as the 
present W P A Adult Clinics— 
and their successor? 

To one who has seen the need 
and the efforts being made by 
these clinics to meet that need, 
however inadequately, owing to 
causes beyond their control, 
names begin to lose their signifi- 
cance in the face of compelling 
necessity and what is being done. 
Having been instrumental in 
educating the public—rich and 
poor—to want dental service, it 
does seem that the profession 
has a definite responsibility in 
making possible the means of 
satisfying that desire—a respon- 
sibility that cannot be shirked 
by branding projects seeking its 
realization as “federalization” or 
“socialization” of dentistry. 

The ultimate development of 








Oc 


thi 
Wi: 


ser 
to 
the 
an 
pol 
pre 
rea 


con 
tal 
tak 
pri 
tin 
un 
por 
istr 
unc 


are 
ren 
priv 
the 
of t 
refe 
real 
hon 
are 

ter 

ily : 
ceiv 
his 

the 


the 
ferr 
vate 
ties, 








36 








October, 1936 


this project admittedly calls for 
wise counsel, if it is to continue 
to supply a social and health 
service vital to the community, 
to be conducted in harmony with 
the interests of private practice, 
and not become a football of 
politics, in which case it would 
present possibilities of far- 
reaching import. 


Despite insinuations to the 


contrary, New York’s W P A Den- 
tal Clinics for Adults are not 
taking any work away from any 
private practitioner. From the 
time the clinics were started, 
under the auspices of the Tem- 
porary Emergency Relief Admin- 
istration, in December, 1932, as 
under their present operation by 
W P A, scrupulous precautions 
are taken to see that no one, 
remotely capable of receiving 
private dental service, gets into 
the clinics. Eighty-five per cent 
of the patients of the clinics are 
referred by the Home Relief Bu- 
reau and certified as being on 
home relief. That means they 
are totally dependent. As a mat- 
ter of fact, if the head of a fam- 
ily is put on work relief and re- 
ceives more than $17.00 a week, 
his family automatically loses 
the facilities of these clinics. 
The other fifteen per cent of 
the clinics’ patients are cases re- 
ferred and certified by these pri- 
vate agencies: Catholic Chari- 
ties, Jewish Social Service Asso- 
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ciation, Association for the Im- 
provement of the Condition of 
the Poor, the Red Cross, the Sal- 
vation Army, and the Brooklyn 
Bureau of Charities. 

Providing dental care for such 
patients can hardly be called 
taking bread and butter from 
private practitioners, unless by 
that is meant that these patients 
should be taken care of by par- 
celling them out to private offi- 
ces on a fixed fee or per hour 
basis. 

Such plans have been proposed 
for New York and have been in 
operation elsewhere. The general 
experience with them has been 
far from satisfactory, and, from 
all available information, they 
are being discontinued. The basic 
trouble is the utter impossibility 
of any control or supervision. 
The system affords fruitful soil 
for political patronage and 
graft; and the cost of the work 
is out of all proportion to the 
work done.‘ It must be admitted, 
however, that such a system 
would spread the blessings of 
government aid much more 
widely, if not more wisely, among 
the dental profession. 

(Continued Next Month) 





4The writer knows of one county sub- 
urban to New York which “farms out’’ 
its needy to private practitioners. The 
welfare authorities had to set a $20.00 
limit per patient, and that does not in- 
clude any prosthetic work. WPA 
Clinics cost per patient is $15.91, in- 
cluding dentures and full service. 
About 50 per cent of the patients need 
dentures. 























Silly Smiles of 


PROMINENT PEOPLE 


By]. P. LEONARD, D.D.S. 


My EntHusiasM for the candid 
camera is waning because I am 
too often annoyed by its frank- 
ness. Whenever I pick up a daily 
newspaper I encounter the silly 
smile of some prominent person. 
And the reason for it is pretty 
obvious to me. I believe that most 
of these self-conscious grimaces, 
twisted smiles, and corner of the 
mouth grins are really an at- 
tempt to conceal some abnormal 
dental condition or neglected 
teeth. But, “Why,” I ask myself, 
“do intelligent people have such 
defects?” 

And I'll answer myself, too. 
The majority of these people are 
walking around with a mouthful 
of neglected or malformed teeth 
because of the Bogie Man of 
Fear and his devoted companion 
Misinformation. We, in the den- 
tal profession, realize that every 
human being experiences an as- 
sortment of symptoms such as 
cold feet and goose pimples 
whenever mention is made of the 
drill or the buzzer—as the public 
refers to our dental bur. Usually. 
this fear is entirely the result of 


. 
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ignorance. Sometimes it is the 


- product of faulty folklore aided 


by the crude humor of rustic 
bumpkins attempting to scare 
the prospective patient with ex- 
aggerated anecdotes of their per- 
sonal dental heroics. 

After years of observing the 
peculiar antics of dental pa- 
tients and their quaint reactions 
to the rabid rantings of a few 
misinformed neighborhood or- 
acles, I am convinced that many 
things could be written about 
this situation to help remedy it, 
and I see no reason for conceal- 
ing my intention of doing just 
this. 

Therefore, if a few of the sen- 
tences to follow seem to sear 
some of your acquaintances, and 
perhaps pucker your own soul, 
you are at liberty to try and do 
something about it. 


Association of 
Ideas 


The sight of the dinner table 
or the sound of the dinner bell 
make us think of eating (if we are 
normal and healthy). A glance 
at the menu card on which our 
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favorite foods are mentioned can 
cause our mouths to water be- 
cause of excessive salivary flow. 
We mention these things to il- 
lustrate how the brain is influ- 
enced by sensory associations 
which are equivalent to habits 
of thought. Things always get 
their meaning from the number 
of deeply ingrained associations 
they arouse in us. 

People advance in intelligence 
by connecting the familiar with 
the strange in a series of as- 
sorted repetitions until the asso- 
ciation becomes firmly estab- 
lished in their habitual thinking 
process. We are trained through- 
out our school life to associate 
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digits, words, and phrases with 
orderly precision so that they 
will always be connected with 
certain fundamentals and there- 
by simplify the process of ac- 
quiring an education. The prog- 
ress and success of dentistry in 
the future will depend on its 
ability to influence agreeable 
habits of thought which will be 
powerful enough to cause a fav- 
orable decision in the mind of 
a hesitant thinker. 

Two large American corpora- 
tions coined and own the copy- 
right on two words, vaseline and 
kodak, which now appear in all 
modern dictionaries. Most peo- 
ple readily associate these words 
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with the companies which orig- 
inated them. This is an example 
of the power of associated 
thought when it is combined 


with frequent repetition. 
In this age of tinted finger- 
nails, cellophane bathing suits, 
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old age pensions, and drugstore 
cowboys, the profession of den- 
tistry needs a powerful medium 
for its own defense to establish 
in the minds of the general pub- 
lic a simple, dynamic tiding in 
the form of a word that would 
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describe this obvious lack of 
dentistry so effectively that the 
word would become a household 
term. The acceptance of such a 
word by the dental profession 
and its subsequent adoption by 
the public would be a powerful 
force for good in the activities of 
ourselves and our patients. 

The law of the association of 


‘ideas is as old as the science of 


psychology itself. Therefore, by 
coining a word that was to be 
associated with the thinking re- 
flexes in such a way as to mean 
dental inferiority—with a dash 
of irony for garnish—the Eng- 
lish language would be enriched, 
dentistry would be more univer- 
sally appreciated, and people 
would look and act more like 
human beings. 

We, therefore, submit for your 
approval the new coined word 
digs to classify under one head- 
ing an insidious and almost 
universal dental disease. The 
word is coined from the first let- 
ters of an actual condition which 
has been overlooked (or winked 
at) by the scientists up to the 
present time. ; 

This condition refetred to is 
known as, Dental Intelligence 
Quotient Subnormal. 


Easy to Diagnose 


You may have heard of the 
“heeby-jeebies,” the “Iimpuck,” 
and countless other quaint ex- 





pressions that denote a myth- 
ical illness; but here is a new 
coined term to describe a dental 
phenomenon which is rampant 
in our country today. 

Go to any public gathering. It 
may be the movies, your lodge 
meeting, the assembly of the 
Board of Strategy at your local 
firehouse, or the home hole at 
a golf tournament, you will find 
evidence of digs. 

This insidious disease is far 
worse than most persons believe. 
It is pronounced diz, with the 
staccato effect furnished by the 
lower incisors. Every dentist will 
recognize the symptoms of this 
universal affliction as soon as he 
reads this. 

A prominent man who displays 
one or more gaping .spaces in 
his smile where teeth have not 
been replaced is a victim of digs. 

The society matron who affects 
a mossy stain on the south side 
of her incisors, as the penalty 
for procrastination, has digs. 

The perennial “shopper” has a 
bad case of digs. 

Almost hopeless! 

Little Willie has twelve cute 
cavities in his permanent teeth. 
His parents won’t admit any 
such disgraceful condition be- 
cause they are suffering from an 
inherent form of diqs. 

Men who rest for long periods 
in the choice seats of the mighty 
are often afflicted with digs. 
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Horny-handed sons of toil, glos- 
sy-haired gigolos, languid ladies 
with small dogs on chains, sec- 
ond-story disciples of larceny, 
lobbyists, reformers, and many 
other vocational experts could 
improve their spare time im- 
mensely if they made an effort 
to throw off the scourge of this 


. 


soul-shriveling malady by 4 
timely visit: to their dentists. 

Digs is a habit forming pesti- 
lence. It is far worse than John 
Barleycorn and Lady Nicotone in 
its depravity and offensive ges- 
tures against decency and es- 
thetic pride. 

Many of the victims of digs do 
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not realize that they are offen- 
sive to their associates. In fact 
the disease is so common that 
many people do not bother to 
mention its existence to their 
casual acquaintances. Some of 
the people who notice it are 
chronic sufferers themselves and 
do not realize their own short- 
comings. (When they do, they 
hesitate to gossip about the un- 
tidy countenances of their neigh- 
bors.) 

Abraham Lincoln has been 
credited with many pithy say- 
ings. Some of them may or may 
not have been original with the 
Great Emancipator. Here is one 
that is credited to Lincoln— 
which may serve to indicate that 
he noticed some missing molars 
and shriveled chins among his 
fellow men. Lincoln remarked 
that he was not insulted when 
people referred to him as a 
homely man because he was on 
the other side of his face and 
did not have to look at it all the 
time. 

Perhaps you think a person 
would notice his own digs when 
using a mirror. Pause a moment 
and consider your own behavior 
in front of a mirror. Usually you 
are posed with your mouth closed 
and therefore do not see your- 
self as others have to. 


Diqs and Denture 
Patients 


The denture patient who has 
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worn the same set of artificial 
teeth for over five years with- 
out rebasing (or, in some cases 
without any systematic routine 
of cleaning them daily) is a 
flagrant example of digs in its 
contagious incubation period. 

The jittery gent who confesses 
to owning a set of “store” teeth 
(or, maybe a series of such or- 
naments), but never succeeds in 
wearing any of them except at 
weddings and wakes, is a piti- 
ful example of digs in its most 
vicious form. Dentists classify 
these poor unfortunates as the 
“Charley Horse Chewers” be- 
cause of their intermittent ef- 
forts that miss fire in a big way. 

Then we have the type of den- 
ture disciples Known as_ the 
“Gummers,”’—ideal subjects to 
haunt an empty house. These 
people never try to prop up their 
Sagging buccinators by securing 
artificial substitutes for their 
abdicated teeth. They stagger 
through middle life and old age 
with the masticating motions of 
a Jersey cow. Surely it is super- 
fluous to add that these people 
have digs in a quaint and ludi- 
crous degree. 

The exaggerated chins of two 
popular comic. strip heroes, 
Andy Gump and Popeye the 
Sailor, serve to illustrate the 
statement that malocclusion of 
the teeth plays an important 
part in moulding the features 
of the face. Officially it has been 
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estimated that 75 per cent of the 
facial deformities occur in the 
lower half of the face. We, as 
dentists, know that such items 
as position of the teeth, their 
general condition, size, and 
shape, are vital factors in the 
appearance of this part of a per- 
son’s face. Perhaps too many of 
the laity are unaware of this 
and so their chronic condition 
of digs condemns them to a life- 
time journey burdened with a 
face “that only a mother could 
love.” 


Orthodontia to 
the Rescue 


Orthodontia is recognized to- 
day as a distinct branch of den- 
tal science requiring the profi- 
cient services of a_ specialist. 
There may be some who read 
this who will thump their chests 
in protest and bellow about their 
individual ability to mix this 
branch of dentistry with general 
practice and produce _ results 
“far better” than any ethical or- 
thodontist. Maybe so, but they 
can rest assured that such effi- 
ciency is not very general. It 
wasn’t sO many years ago as to 
make it difficult to remember 
that some young patients were 
advised to “let the teeth alone 
and trust to Nature to straighten 
them.” Sue me if I’m wrong in 
that statement. 


« 
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Doubtless, some of our middle- 
aged matrons are living exam- 
ples of Nature’s mangled dental 
regulating. Now they have diqs! 

Laughter is one attribute of 
the human species that is a true 
asset and should be encouraged 
to develop to its fullest degree. 
The world would be a better 
place to live in if more of us 
allowed ourselves our full quota 
of hearty laughs. Doubtless more 
people would give full rein to 
their suppressed chuckles if they 
were not extremely conscious of 
the distressing “eye full” of 
dental neglect their enjoyment 
would disclose to the passers- 
by and their interested friends. 
A casual and timely visit to the 
dentist could relieve this pitiful 
inferiority complex and the en- 
suing reaction might aid im- 
mensely the drooping fortunes of 
such persons. 

The mental as well as the 
moral quality of a man can often 
be determined by his ability to 
enjoy a joke, even if it was made 
at his own expense. The experts 
tell us that the difference be- 
tween wit and humor is merely 
that in the case of the former 
we laugh at, while in the case 
of the latter we laugh with, the 
object of the jibe. 

Really it does not require any 
additional effort to change 4 
smirk into a laugh. The puny 
smile requires potential energy, 
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whereas the laugh serves to give 
the epiglottis a much needed 
airing through the physiological 
process known as the creation of 
kinetic energy. After all, energy 
by one name or another is neces- 
sary if we are to continue living. 

A sneeze is supposed to clear 
the cobwebs from our brain, and 
a hearty laugh often lifts a 
heavy burden from our souls. 
Often a person becomes so mus- 
cle-bound from suppressing his 
natural emotions that only the 
upper lip or one side of his mouth 
is in any way relaxed when 
he responds to a joke. Such a 
person reveals through his 
stunted smile the unhappy state 
of his mind or his self-conscious- 
ness. 

If you will stop and reflect you 
will agree that almost all the 
“good fellows” who feature a 
hearty and contagious laugh are 
also the possessors of an effi- 
cient looking masticating appa- 
ratus. 


703 Union Building 
Davenport, Iowa 





— 
0 





ORAL HYGIENE 1311 


Perhaps through the medium 
of subtle sarcasm, afforded by 
applying the terminology digs 
to such universal carelessness, 
the dental profession could bring 
solace and happiness to millions 
of persons who are aware that 
something is wrong with their 
faces and who, up to now, have 
sought help from voodoo lotions, 
tissue massage, facial manipula- 
tions, and face lifting in a fran- 
tic effort to improve their phys- 
iognomies. 

Personally, I believe that to- 
day, there are more people who 
can be made to understand the 
benefits of dentistry through 
smarting their hides with rail- 
lery than through many polite 
attempts at wholesale education 
which, after all, the prospective 
patient accepts meekly, vaguely 
understands, and promptly for- 
gets. 
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BUDGET PLAN 00 Patients 


by JOHN H. NESSON, D.M.D. 


THE ARTICLE I wrote recently on 
a budget! for dentistry brought 
so many inquiries from dentists 
throughout the country that the 
Editor of ORAL HYGIENE has 
asked me to write another ar- 
ticle telling how I present the 
budget plan to patients. If you 
introduce this plan into the 
ecoiomic system of your prac- 
tic. it will undoubtedly meet 
prompt and hearty ap- 
the part of many 
patients. Some, however, may 
misunderstand its scope and 
purpose and offer one or more 
objections to subscribing to it. 
A few may possibly resent the 
mention of such a plan to them. 

At the outset, and before we 
discuss budget dentistry, perhaps 
we ought to clarify a few misty 
economic problems that face us 
today. We are floundering in 
many respects, lacking the con- 
fidence to approach our dental 
problems as we did in earlier 
days. What attitude shall we 
take toward those patients 


with 
piauval on 
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whose incomes have been dras- — 
tically reduced, who have been ~ 
compelled to neglect their teeth 
for several years, and who now | 
return to us for friendly and / 
sympathetic advice and service? 

The depression should have | 
left us with a sympathetic atti- | 
tude toward the sacrifices of 
many of our patients. I am not | 
unmindful of the independent | 
status of many patients who are 
still able to pay better than 
average fees for medical and 
dental services. They are not a 
problem. I am primarily con- 
cerned with the vast middle class” 
of Americans who deserve sym-~ 
pathetic understanding on the- 
part of the medical and dental’ 
professions. | 

It is my feeling that we should | 
confidentially discuss the pa-| 
tient’s circumstances with him) 
The patient should be made to. 
realize that we do not feel he is’ 
crying about poverty in describ-_ 
ing his circumstances to us. Try’ 
to put the patient at ease by in- 
forming him that countless 
other patients are in the same 
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TAKE IMPRESSIONS 


HAVE A CONFIDENTIAL 


BEFORE THE NEXT APPOINTMENT 





TAKE ROENT- 
GENOGRAMS OF 


THE TEETH. 










OF THE PATIENTS MOUTH 
FORA MODEL. 


TALK WITH THE PATIENT ABOUT 
HiS FINANCES. 


EXAMINE THE ROENTGENOCRAMS 
CAREFULLY, DECIDE WHICH CON- 
DITIONS NEED IMMEDIATE 
ATTENTION. 

AT THE PATIENT'S SECOND 
APPOINTMENT, MAKE A THOROUGH 
CLINICAL EXAMINATION OF THE 
TEETH AND TISSUES. 
JETERMINE THE COST OF SERVICES 
YOU ARE TO UNDERTAKE AND DECIDE 
VNHICH SHALL BE LEFT FOR LATER 
TREATMENT. 

TELL THE PATIENT ABOUT THE 
SUDGET PLAN,EXPLAINING HOW 
‘FE CAN SET ASIDE A SMALL SUM 
ROM HIS WEEKLY EARNINGS TO 
XY FOR THE DENTAL SERVICES. 
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or similar circumstances, and 
that you have solved their prob- 
lems and can also solve his. If 
we are sincere in this attitude, 
the budget plan will solve the 
economic problem. We must 
solve the professional problems. 


The Professional 
Problems 


When I speak of the profes- 
sional problems, I have in mind 
the fulfillment of definite pro- 
fessional obligations to our pa- 
tients. When they come to us 
for services, they pay for confi- 
dence, and if they are fortunate, 
they also obtain good dentistry. 
More patients should leave the 
dental office with better dentistry 
than they are receiving. We are 
obtaining money under false 
pretenses, if we do not justify 
the confidence placed in us. 
When money becomes the sole 
object of our pursuits, dentistry 
ceases to be a profession. 

When we see thousands of sil- 
ver restorations leaking, un- 
carved, with overhanging mar- 
gins, lacking contact, retention, 
and marginal ridges, we wonder 
what right we have to practice 
dentistry, if we are incompetent 
to perform the simplest and 
commonest dental operation re- 
quired in our daily practice. And 
when we examine the mouths 


of patients whose dental restora- 


tions have just been completed 
and find more work remaining 
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undone than was performed, we 
feel that the patient has been 
victimized. Going a step further, 
what about the countless ill-fit- 
ting bridges and dentures for 
which patients have paid and 
paid and cannot wear with any 
degree of comfort or satisfac- 
tion? We must conclude that the 
dental profession is not living 
up to its professional obligations. 
And now I am speaking as a den- 
tist who is especially concerned 
with periodontal health. When 
we see patients who have had 
expensive prosthesis constructed 
on teeth undermined by perio- 
dontal disease without any re- 
gard for the restoration of per- 
iodontal health, we begin to 
wonder how we can restore the 
patient’s confidence in dentistry. 
Finally, what about the patients 
who are advised by their dentist 
to have their teeth extracted be- 
cause of pyorrhea, when by 
proper periodontal treatment the 
teeth could be saved and the 
periodontium restored to health? 
Conversely, what of those pa- 
tients who have been’ under 
their dentist’s care and in time 
find that their periodontal tis- 
sues have received such slight 
attention or none at all that they 
are obliged to lose their teeth 
through no fault of their own. 
If we are honest with ourselves 
and honest with our patients, we 
must admit that such situations 
are altogether too common in 
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dentistry. I say, let us give the 
patients a break, and give them 
the least they should expect of 
us—competent professional serv- 
ices. 


Introducing the 
Budget Plan 


If you have not previously ex- 
plained the budget plan to your 
patients, an excellent method of 
introduction is to go through 
your files and select the names 
of patients who have not visited 
your office for some time. Pick 
out those patients who need 
dental service and have post- 
poned it because they did not 
have the money to pay for it. 
Choose those patients who for- 
merly paid what they considered 
high fees and who now hesitate 
to return to you because of their 
reduced incomes. To this group 
add the names of the patients 
who are staying away from your 
Office because they owe unpaid 
dental bills. After you compile 
this list, add the names of other 
patients that you think may be 
interested in knowing of this 
new plan in dentistry. To this 
entire group of patients I would 
suggest that you send a personal 
typewritten letter as follows: 


Mr, Paul Ward Brody 
Boston, Massachusetts 
Dear Mr. Brody: 


I am writing this letter to patients 
whom I have served, feeling certain 
that the idea and information pre- 
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sented will be interesting to all and 
perhaps helpful to some. 

About a year ago, through the co- 
operation of a group of outstanding 
business and professional men, a fi- 
nancial organization was formed in 
Boston to provide a means whereby 
dental and medical services might 
be financed in a dignified manner 
and at a very low charge to the 
patient. This plan not only enables 
patients to undertake new services 
but also to pay for unpaid services 
previously rendered. 

It seems to me, during these 
times, that such a service may save 
many patients from neglecting den- 
tal work which should not be de- 
layed and which they will want 
done, when they learn payment can 
be arranged over a comparatively 
long period. It is hardly necessary 
to add, that so far as possible, I am 
adjusting my charges to fit present 
conditions and individual circum- 
stances. 


Yours cordially, 


(signed) John H. Nesson 


This letter may bring surpris- 
ing results. In many instances, 
patients will respond at once. In 
other cases, the patient may not 
be quite ready for it, but will 
respond at a later date. In any 
event the small investment may 
bring large dividends and is 
surely worth while. Your patient 
may also discuss the plan with 
others who may come to you for 
services. 

Another method of acquaint- 
ing your patients with the budget 
plan is to describe it to them 
while they are in the chair. Tell 
the patient that many persons 
have postponed or neglected den- 
tal treatment because they lacked 
money, but that under this new 
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“We are obtaining money 
under false pretenses, if we do 
not justify the confidence 
placed in us. When money 
becomes the sole object of our 
pursuits, dentistry ceases to 
be a profession.” 











plan it is no longer necessary 
to postpone important dental 
treatments. The outline of the 
plan has previously been dis- 
cussed in greater detail in the 
article on How TO GET PAID FOR 
DENTISTRY! so it is unnecessary 
to repeat it here. We are now 
ready to discuss the plan with 
the patient, who has come to 
your office for services. 

Suppose we take a patient as 
a practical illustration who pre- 
sents himself at our office after 
a few years of dental neglect, the 
result of the depression. He has 
one or two molars missing in the 
upper jaw and one or two in the 
lower jaw. There are new areas 
of decay on several teeth and a 
few filled teeth show evidence of 
undermined caries. The perio- 
dontal tissues show evidence of 
inflammation, bleeding, and sub- 
gingival and superficial calculus 
deposits. 

Our first step is to impress the 
patient with the importance of 
taking roentgenograms of the 
teeth. As a practicing dentist I 
could do without any expensive 
dental unit, if I had to; I could 
seat my patient in a kitchen 
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chair with a headrest attach- 
ment; I could use a foot engine, 
if necessary; but I could not 
practice dentistry without my 
x-ray machine. If we do not 
make a roentgenographic survey 
of the patient’s mouth, we start 
off on the wrong foot at once. 

In my practice I also make 
study models of every patient’s 
mouth. They are invaluable to 
me and to my patients. It is for 
each dentist to determine for 
himself whether he can do as 
well without them as with them. 
I cannot. 

At this time, have a confiden- 
tial talk with your patient to de- 
termine his circumstances. Un- 
less he is financially able to 
undertake the complete restora- 
tion of his mouth, make up your 
mind not to attempt to do all 
the dentistry there is to be done 
in that mouth at one time. Plan 
to restore the periodontal tissues 
to a healthy state before you 
start on the restorations. Allow 
yourself adequate compensation 
for this service in the same pro- 
portion as you make allowances 
for the cost of restorations, ex- 





“It is a compliment to your 
patient’s bill-paying habits 
and to his credit rating to of- 
fer the budget plan to him. 
Tell him you offer the privi- 
lege of the budget plan only 
to those patients whose credit 
is good.” 
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“Do you prefer to keep busy 
and realize a fair profit on 
your services, or to remain 
idle, waiting to get the large 
contracts that are few and 
far between?” 

















tractions, treatment, and so on. 
Before the patient’s next ap- 
pointment, make a careful ex- 
amination of the roentgenograms 
and decide which conditions 
need attention most urgently 
and plan to render this service 
as soon as the periodontal tis- 
sues have been treated. 


Determine 
Preliminary Costs 


At the next appointment, make 
a thorough clinical examination 
of the teeth and their investing 
tissues and correlate the clinical 
with the roentgenographic find- 
ings. Ascertain the cost of the 
services you are to undertake at 
this time, and determine what 
will be left for later treatment. 
Now you are ready for the dis- 
cussion of the budget plan. 

Let us assume that the services 
to be rendered at this time will 
cost $100. The next important 
Step is to make the patient real- 
ize the necessity for these serv- 
ices. If there is any indication 
through expression, either verbal 
or otherwise, that there is a fi- 
nancial problem, we explain to 
our patient that here is an op- 
portunity to have this work done 
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and pay for it over a period of 
ten months or longer if neces- 
sary. The patient will be pleased 
to know that he can pay this bill 
over an extended period of time, 
as it will enable him to set aside 
a small sum from his weekly 
earnings for this purpose. In this 
manner he will not entail any 
hardship in what might other- 
wise be a serious or hopeless 
financial problem. Usually the 
patient will anticipate a catch 
somewhere in the plan because 
it sounds so easy and simple. We 
now explain to him that there 
are no catches or excessive 
charges in the plan, and that 
the only cost to him is the small 
interest charge. This is usually 
added to the first payment on 
the note. 

Sometimes your patient will be 
able to pay a retaining fee, thus 
reducing the amount of the note. 
Explain to your patient that 
under this arrangement, it will 
be possible to render the services 
in the shortest possible time 
without waiting until he has 
paid for the work in full. This 
is desirable for the patient for 





“My records prove that nu- 
merous patients have had 
their mouths restored to 
health by gradual steps. One 
patient signed his first note 
for $100; a second note for 
$100; then a third note for 
another $100; and now a 
fourth note for $50.00. 
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many reasons. In many in- 
stances the services to be ren- 
dered have been postponed for 
a long period of time and are 
now urgent. In the case of 
bridgework or denture prosthesis, 
it is of particular benefit, for the 
patient can have the teeth in- 
serted and obtain the advantage 
of early restoration following the 
extraction of his teeth. Most pa- 
tients will be pleased to take ad- 
vantage of this plan. 


Secure Co-Makers 
for Note 


‘However, some patients may 
offer objections. If you are doubt- 
ful of the patient’s credit and 
you do not wish to endorse his 
note with recourse, you can in- 
form him that it will be neces- 
sary to secure two co-makers. If 
you are certain that the patient 
is a poor credit risk, and he re- 
fuses to secure the necessary co- 
makers, you are better off not to 
render the services than to have 
to pay the note yourself, besides 
rendering the patient services. 

If the patient is a good credit 
risk, but objects to the plan, he 
will usually do so on the grounds 
that he never did it before, and 
objects to the principle of it. If 
he owns an automobile, the odds 
are 9 to 1 that he purchased it 
on a budget plan. Or else he 
may have purchased an electric 
refrigerator, or a fur coat for his 
wife, or has charge accounts at 
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the department stores. The prin- 
ciple is the same. It is a compli- 
ment to your patient’s bill-pay- 
ing habits and to his credit 
rating to offer the budget plan 
to him. Tell him you offer the 
privilege of the budget plan only 
to those patients whose credit is 
good. Finally, ask him if there is 
any other plan of payment he 
can suggest which will enable 
him to pay for the services by 
the time they are completed. If 
he can do so, he doesn’t need 
the budget plan. Tell him that 
many patients who formerly 
were able to pay substantial den- 
tal or medical bills without un- 
due hardship now find them- 
selves in reduced financial cir- 
cumstances, and that this plan 
has enabled them to have the 
necessary dental services ren- 
dered and to pay for it out of 
their income over an extended 
period of time. 


Who Pays the 
Finance Charges? 


When conditions were better a 
few years ago, I usually added 
the cost of discounting the note 
to the patient’s bill. During these 
days, I am content to pay for 
discounting the note and charge 
it off to Collections. Do you pre- 
fer to keep busy and realize a 
fair profit on your services, or 
to remain idle, waiting to land 
the large contracts which are 
few and far between? It is 
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for each dentist to determine 
whether he wishes to add the 
cost of discounting the note to 
the patient’s bill or whether he 
is content with a smaller profit 
in order to maintain a substan- 
tial practice. 

If the patient refuses to ac- 
cept the plan or resents it, what 
should you say? I have pre- 
sented the plan of budget den- 
tistry in two articles. It has 
helped me and many of my pa- 
tients. It has helped other den- 
tists and physicians and their 
patients. I have received letters 
from dentists throughout the 
country expressing their sincere 
approval of the plan and stating 
that they believe as I do, that it 
offers a solution to a perplexing 
problem in most dental offices. 
If you wish to make use of it, it 
is here for you. If it doesn’t ap- 
peal to you, it is up to you to 
find a better method. So with the 
patient. It is here for him, but if 
he does not respond favorably to 
it, he need not subscribe to it. 

If the patient subscribes to the 
plan, arrange for an appoint- 
ment just before the final note 
is paid. At this time it will be 
opportune to recommend the re- 
placement of missing teeth and 
such other services as it was un- 
wise to include in the previous 
contract. Had you attempted to 
reconstruct the entire mouth at 
that time, the cost would have 
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been greater than the patient 
could reasonably have under- 
taken. 

My records prove that numer- 
ous patients have had their 
mouths restored to health by 
gradual steps. One patient signed 
his first note for $100; then a 
second note for $100; then a 
third note for another $100; and 
now a fourth note for $50.00. 
This will complete his dental 
service for the present. A num- 
ber of similar cases could be 
cited. 

Many patients have expressed 
the thought that they preferred 
this plan of payment, because 
they know it is a monthly obli- 
gation they must meet. When 
they owe the bill to the physician 
or dentist, it is so easy to post- 
pone its payment indefinitely. 
That is the chief reason why so 
many physicians and dentists 
have so many uncollected ac- 
counts on their books, and the 
longer these accounts remain on 
the books the less likelihood 
there is of collecting them. 


Makes Dentistry 
Available to More 


This plan is also the answer to 
the countless people in this 
country who claim they cannot 
afford the services of a physi- 
cian or dentist. In the first place, 
few of these people ever expect 
to be sick or need dental services. 
They, therefore, make no pro- 
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vision for such services when 
they become necessary. They buy 
millions of low and high priced 
cars each year, electric refriger- 
ators, radios, fur coats, and what 
have you. Is it any wonder that 
they are “broke” when they come 
to us for services? Now, if we 
will take our clue from the suc- 
cessful manufacturers of these 
various commodities, and make 
it possible for millions of these 
people to have necessary dental 
services rendered on the same 
basis, we will not hear so many 
tales of poverty when the time 
comes to pay the bill. 

Therefore, to summarize, in 
addition to the conclusions ar- 
rived at in my previous article 
on How TO GET PAID FOR DEN- 
TISTRY, we may state that the 
advantages of a budget plan for 
dentistry are: 

1. The rationalization of fees 
based on a sympathetic under- 
standing of the family income 
and circumstances. 

2. It lifts a financial burden 
off the backs and minds of many 
patients. 


120 Boylston Street 
Boston, Massachusetts 
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3. It enables the patient to 
receive adequate dental care in- 
stead of piecemeal emergency 
treatment. 

4. It is a just and adequate 
system. Those who pay their bills 
are not taxed for the “dead- 
beats” who do not pay. 

5. The dentist is freed from 
the vexation of writing collection 
letters in vain. He will not have 
to scrutinize daily the same old 
unpaid accounts on his monthly 
collection sheets. The problem of 
bookkeeping and collections will 
be solved to a large degree. 

6. Unpaid accounts become a 
debt to the finance company and 
not to the dentist. Good will, 
created over a period of years, is 
maintained between patient and 
dentist. 

7. The dead-beat will be vir- 
tually eliminated from your 
practice. 

8. The response to the plan 
on the part of patients and den- 
tists throughout the country in- 
dicates its national need and its 
practical applications. 
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A COUNTRY PRACTICE 
is not very different 


by HARRY S. HAWKINS, D.D.S. 


I GRADUATED from dental college, 
in 1932, and determined to 
practice dentistry in the coun- 
try. Chicago had been my home 
for eighteen years; but the Chi- 
cago of 1932 was an alien land 
to me; it was no longer the be- 
nign city that I had heretofore 
known as home. With estab- 
lished practices falling away, I 
could visualize nothing but fail- 
ure for the beginner; but a coun- 
try practice—that was different. 
The fact that I knew nothing 
whatever about rural districts 
or a country dental practice was 
of no importance. By the sim- 
ple process of induction I 
quickly arrived at the conclu- 
sion that opportunity was in the 
country. 

Although I was lacking in spe- 
cific knowledge of the problems 
I would encounter, I was well 
equipped with my own concep- 
tions of the situation. The mere 
word “country” called up all 
sorts of pleasant associations in 
my mind—fresh air, green grass, 
wide spaces; but other associa- 
tions not so correct occurred 
when I thought of the words 
“country dentist’—the idyllic 
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life of a bucolic individual with 
no overhead, no competition, 
who can at any time barter his 
work for any food he desires— 
this is wrong, all of it, and more 
besides. I have been here for 
three years, but it has not taken 
me that long to discover the 
errors in my preconceptions. 
Fortunately, I was of adult 
age and had experienced some 
disappointments, so I was pre- 
pared to have some of my illu- 
sions dispelled. I still think, 
however, that the first blow was 
a foul, and that it was rather 
annoying and unnecessary: here 
I had traveled a hundred 
and fifty miles from Chicago to 
become a country dentist and 
there wasn’t any country, at 
least the kind I had expected 
to find! To be sure, there were 
green grass and fresh air and 
open spaces, and my town of 
eight hundred was a full thirty 
miles from a city of any size— 
it wasn’t these things that were 
wrong; it was the people. Coun- 
try people (so I thought) stay at 
home. They do not jump into an 
automobile and travel thirty 
miles to see a movie with no 
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more traveling time and with 
less inconvenience than I had 
experienced in getting to the 
Loop at home, and they do not 
go back to the city on a shop- 
ping expedition the following 
day with some of them keeping 
appointments in city dental of- 
fices—but these people did. It was 
just like a Chicago suburb, and 
that is what the small towns of 
the United States are—a vast 
suburban area linked to each 
other and to the cities by a thou- 
sand splendid boulevards. 

Soon after I discovered that 
I could not be a country dentist, 
another little misconception was 
corrected—that was the serious 
matter of overhead. I learned 
that I had confused the mean- 
ing of two terms: “rent” and 
“overhead” are not synonmous. 
Rent, I admit, is lower in the 
small town. Office rooms can be 
rented for as little as five dol- 
lars a month, but this advantage 
is largely offset by other items 
of overhead. Groceries, elec- 
tricity, and ice are more expen- 
sive than in the large city. When 
I wish to obtain dental supplies 
in a hurry, the toll is twenty- 
five cents for the telephone call, 
and I must pay the postage on 
heavy articles. When I wish to 
get a case back quickly from 
the laboratory I must send it by 
bus, and the charge is twenty- 
five cents each way. Sometimes 
it is necessary for me to go to 
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the supply house for bridge teeth 
and other things that are needed 
at once, and to the price must 
be added the gas bill. 


Barter a Myth 


A popular fallacy of the city 
practitioner is the belief that the 
man in the small town can al- 
ways barter, especially for food. 
“You can always trade for a 
ham,” I thought; but you can’t. 
Farmers, as a rule, dislike to 
butcher, and _ butcher only 
enough meat for their own con- 
sumption. They prefer to ship 
their stock and pey their bills 
with cash; furthermore, even the 
farmer has, for several years, 
been short of hams. It is not dif- 
ficult to exchange dental services 
for other work, but there is far 
less exchanging for food prod- 
ucts than one would think. 

A man coming from the city 
to the country to practice den- 
tistry usually has a sneaking no- 
tion that he is just a little supe- 
rior in ability to the dentists 
in nearby towns. This is a rem- 
nant of an old, old order of 
things, when an isolated country 
dentist, who had read a few 
books in dental school, some- 
times neglected to read any 
more. One echo of this ancient 
order was brought to me by a 
man who came in for an extrac- 
tion when I first began practice, 
because, he said, “Young den- 
tists know all the new methods.” 
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Rochester, Indiana, Incomes 


I nearly maimed him for life 
while extracting an upper first 
molar and, I fear, destroyed his 
good opinion of modern déntal 
education. 

Another patient of about this 
period came in for the extrac- 
tion of a lower molar. I grasped 
the tooth with the forceps and 
twisted and tugged, perspired, 
and finally had to stop, because 
I could not relax the muscles of 


my right arm. The woman inno- 
cently inquired, “Do they teach 
you to take teeth out slowly 
now?” So, you see, a feeling of 
superiority is unwarranted by the 
facts. Present day country den- 
tists are, as a class, just as alert 
and competent as their city col- 
leagues—they are forced to be, 
because of competition. 
Competition, even when one 
is the only dentist in town? Yes, 
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ROCHESTER INCOMES! 


“The laborers’ families (there 
are 500 of them in town) may 
live on as little as $500 a year. 
Rents are as low as $5 a month 
(average for the whole town is 
only $17.) Clothes are cheap, and 
the biggest expense is food, which 
costs as much as it does in Chi- 
cago or any midwestern city. 

“Above the laborers ... are 
three or four hundred moder- 
ately well-to-do families, the 
clerks and little shopkeepers and 
retired farmers, who have in- 
comes from $1,000 to $2,500 a 
year, who belong to lodges in- 
stead of clubs, who drive their 
cars for three years instead of 
one, who may or may not own 
their own homes. 

“At the top of the pyramid are 
the hundred or more families 
with incomes ranging from $2,500 
to $5,000 (maybe three or four 
of them have as much as $10,000) 
who live in the best section of 
town ... and own their own 
homes ... They buy their clothes 
in Chicago and they may go to 
Florida in the winter or to New 
York for a week of theatres.” 

“... certainly business is good 
now, filling stations and garages 
raking in money, cars selling at 
the rate of one a day, and farm 
machinery selling as well as it 
did in 1929. Chain grocers do 
about $75,000 worth of business 
a year, independents about $40,- 
000, drugstores and shoe stores 
$35,000. There’s nothing the mat- 
ter with business.” 














1§mall Town, Rochester, Indiana. 
Fortune 14:53 (August) 1936. 
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there is plenty of competition. 
A dentist ten miles distant is as 
much a competitor to the coun- 
try dentist as a dentist on the 
opposite corner is to the city 
man; in fact, I believe that dis- 
tance makes the competition 
stronger. Small town people be- 
come bored with each other and 
seize upon any excuse to “get 
out of town.” This rule, of course, 
works conversely, so that a 
good proportion of any coun- 
try dentist’s practice will prob- 
ably come from the territories 
of other dentists. 

The country dentist is faced 
with collection problems, of 
course, but in this important 
matter he probably has a slight 
advantage over the city practi- 
tioner. Collections are likely to 
be slow in the country but the 
possibilities of collection do not 
decrease so much as the bill be- 
comes older. Accounts are more 
likely to be “good” in the coun- 
try. One reason for this is that 
the dentist comes to know those 
people who chronically refuse to 
pay their bills, and if he doesn’t 
know their reputation it is easy 
to find out, because small town 
people know most of their neigh- 
bors’ private affairs. 

This rather general neglect 
even by those who are able to 
pay bills promptly sometimes 
embarrasses the dentist when 
the time comes to pay his own 
bills, and he is tempted to resort 
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A ROCHESTER BUDGET 
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to high pressure methods of col- 
lection, but these methods do 
not work well in the country, 
and the everyday familiarity of 
the dentist with his patients 
makes their use difficult. 

The “shopper,” that universal 
curse Of dentistry, appears at 
times in the country office, but 
he is likely not to be a local per- 
son. The local dental shopper 
takes himself to more distant 
regions where he is unknown 
and can go about his travels in 
peace. The local dentist usually 
knows sooner or later which peo- 
ple have gone elsewhere for den- 
tal work, and it seems to be a 
little more difficult for these 
people to face him every day 
when they have called at his of- 
fice before going elsewhere to 
have work done. 


Office at all Hours 


Printed office hours mean 
nothing to the country dental 
patient. If he needs the dentist, 
he does not hesitate to track 
him down, and he is usually suc- 
cessful, unless the dentist is out 
of town. The knowledge that the 
patient can usually find the den- 
tist at any hour may cause that 
patient to suffer all day long, 
and then at the last minute to 
seek relief. As long as the den- 
tist can be found, 10:00 p. m., 
6:00 a. m., Sunday, or any other 
time, it is “office hours.” A pa- 
tient once awakened me at 12:30 


. 
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HOSPITAL AND MEDICAL 
FEES IN ROCHESTER! 


“Patients pay $42 a week for 
a private room with bath and 
service and $18 for a bed in a 
ward. Allowing for charity pa- 
tients Dr. Leckrone about breaks 
even on the running of the hos- 
pital. He comes out ahead though 
on surgical work. A major oper- 
ation costs from $100 to $150. 

Maternity cases ............ 

$25 or $30 to deliver a baby 


EE TAP $1.00 
NE sass 5 i400 alee $2.00 
k pee sre $3.00 


“About one-third of: all... 
cases are charity, and about two- 
thirds of the non-charity pa- 
tients pay their bills. A physi- 
cian who does $7,500 worth of 
business in a year is doing well.” 











a. m. to replace a restoration 
that had come out, because “he 
was afraid that the tooth might 
ache.” This patient, incidentally, 
was sober. 

To the recent graduate, the 
country practice will offer diffi- 
cult problems, because in most 
dental schools the students re- 
ceive insufficient training in 
exodontia, and the judgment of 
their dentist by small town peo- 
ple is largely based on his skill 
in exodontia. If Mrs. Susan 
Brown suffers a dry socket on 
account of excessive trauma dur- 
ing an extraction, she will, from 
her seat on the front porch, so 
inform the whole town. Almost 
the entire population will, at one 
time or another, pass her house 
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during her convalescence, and 
those who do not pass will learn 
of the affair from their neigh- 
bors. If a rather large piece of 
process should come out with Mr. 
Henry Smith’s molar, he will 
probably explain, from his 
nightly seat in front of the fill- 
ing station, how his “jawbone 
was Slivered.” So, like the music, 


any misfortune in exodontia ina 


Newport, Indiana. 


ORAL HYGIENE 


1327 


country practice goes “round and 
round.” 

The variations, then, between 
a country and city practice are 
not so wide in the main, but the 
greatest differences are those 
that are the natural results of 
propinquity. The biblical ad- 
monition of “Love thy neighbor” 
is largely interpreted as “Know 
thy neighbor” in the country. 
But you can’t, in fact, avoid it. 





DENTAL MEETING DATES 


Marquette University Dental Alumni Association, thirtieth an- 
nual meeting and clinic, Milwaukee, Wisconsin, October 21-24. 


American Society for the Advancement of General Anesthesia, 
regular meeting, Hotel Montclair, New York, October 26. 


Odontological Society of Western Pennsylvania, fifty-fifth annual 
meeting, Hotel William Penn, Pittsburgh, October 27-29. 


Ohio State Dental Society, seventy-first annual meeting, Hotel 
Cleveland, Cleveland, November 9-11. 


Greater New York December Meeting, Hotel Pennsylvania, New 


York, December 7-11. 


New Hampshire State Board of Dental Examiners, regular meet- 


ing, Manchester, December 17-19. 


Alabama State Dental Association, sixty-eighth annual meeting, 
Battle House Hotel, Mobile, April 12-14, 1937. 


American Society of Orthodontists, thirty-fifth annual meeting, 
Edgewater Beach Hotel, Chicago, April 19-22, 1937. 


Illinois Dental Society, seventy-third annual meeting, Springfield, 


May 11-13, 1937. 


- American Dental Society of Europe, annual meeting, Paris, France, 


August 2-5, 1937. 
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FOR PARKER 


by WALTER H. JACOBS, D.D.S. 


It Is gust a half hour before 
game time and the stands are 
almost filled. The classic sta- 
dium of the College of the City 
of New York, situated high on 
Saint Nicholas Terrace, over- 
looking the whole of Mid-Man- 
hattan, is bathed in the soft 
mellow sun of an autumnal 
afternoon. 

Below. the stadium, in the 
north dressing room, forty men 





are grouped in a circle. The air 
smells of liniment, wintergreen, 
and iodine. The furniture is 
composed of rubbing tables, 
lockers, and a few folding chairs. 
The room is dark in contrast to 
the green, glowing, chalk-mark- 
ed gridiron outside. The men in 
the circle, bronzed, well condi- 
tioned, massive looking in their 
well protected football uniforms, 


listen tensely to the final in- , 
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structions of their coach. In no 
uncertain terms he is explain- 
ing the way the game is to be 
played. Singling out the men, he 
talks to them confidentially, at 
times softly, and then suddenly 
raising his voice he brings out 
an important stratagem or 
points to a fault in their play 
that must be corrected. The 
stirring music of the band and 
the college cheers echo through 
the room as the men line up be- 
hind the captain. Then, with a 
last minute word of cheer and 
encouragement, the coach stands 
back and the varsity team trots 
out on the field. The coach and 
his staff of assistants walk over 
to the side lines and take places 
on the benches. 

Suddenly the air is split by a 

roar from the stands. It is the 
“Big-Varsity” cheer for’ the 
team! And then another roar, 
the “Big-Varsity” cheer for the 
coach! The cheer ends with his 
name shouted three times— 
PARKER! PARKER! PARKER! 
—The man they are cheering 
is Doctor Harold J. Parker, an- 
other one of our colleagues, 
who while still practicing den- 
tistry has successfully engaged 
in an outside pursuit. 1 

Coaching athletic teams came 
easily to Doctor Parker. In high 


school and college his natural 


Jacobs, W. H.: Leach Cross, Prize 
Fighter and Dentist, Ora HyYGIEnz 
25:1231 (September) 1935. 
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athletic ability gained him 
places on the first teams. At the 
University of Pennsylvania where 
he prepared for dental school, he 
was active in football, base- 
ball, basketball, and swimming. 
As an all around athlete, he ab- 
sorbed all the technical and 
theoretical knowledge possible 
concerning these sports, and it 
was this knowledge that he later 
used to such good advantage! 

In 1915, Parker graduated 
from the University of Pennsy]- 
vania School of Dentistry. Dur- 
ing the war he entered the 
Army where his ability to coach 
athletics soon became _ recog- 
nized. In the Philippine Islands, 
where he was stationed at that 
time, there was need of a swim- 
ming coach. The Island team 
was to meet the teams of 
the neighboring regions. Parker 
stepped in, and he and his team 
made good! After the war and 
demobilization the doctor went 
back into practice, but the old 
desire to instruct the young fel- 
lows, the lure of the athletic 
field, and the clash of combat 
were stronger than ever. As a 
hobby, the doctor began to 
coach football at Mount Ver- 
non High School, New York. His 
success with the team soon at- 
tracted favorable attention and 
he was called to coach football 
and basketball at Concordia 
Preparatory School, in New York. 
In 1922 the College of the City 
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of New York, after a lapse of six- 
teen years, resumed varsity foot- 
ball. A coach was procured for 
the varsity team and another for 
the freshman squad. The ath- 
letic authorities at the College, 
realizing that a freshman team 
well grounded in the funda- 
mentals was the answer to a 
successful varsity team, looked 
about for the man best fitted 
for the position, and again 
Parker was called. 

As freshman coach in 1922 
and 1923 the records of his teams 
were away beyond any expecta- 
tions. There was no football 
tradition at the college, and be- 
cause it was a free institution, 
there were no athletic scholar- 
ships that could be offered to at- 
tract high school stars; yet Doc- 
tor Parker’s teams were metro- 
politan leaders! The success of 
the freshman teams so far over- 
shadowed the varsity that the 
alumni and student bodies de- 
manded that Parker be ap- 
pointed head coach; and in 
the Fall of 1924 Doctor Parker 
took over the reins as top foot- 
ball man at the College of the 
City of New York. 


The 1924 Season 


Those of us who were at the 
College at that time will always 
remember the anxious moments 
before the first game of the 
1924 season. The year before, the 
first team had lost all the games 
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DoctTorR HAROLD J. PARKER 


and had not scored a single point. 
Now, what miracle could this 
dentist-coactch perform to bring 
about a rejuvenation of the 
sport? Out came the teams— 
the game was on—and the crowd 
was amazed! A team that had 
not scored a single point the 
whole season before had already 
tallied two touchdowns in the 
first half! On went the team to 
victory and a glorious season, 
and if ever a coach deserved the 
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rewards of hard work, ability, 
and determination it was Doc- 
tor Parker! 

From that time on football at 
C.C. N. Y. became a major sport 
and the Lavender teams more 
than held their own against 
their opponents. Parker’s teams 
were fast, alert, and always 
played good, hard, clean foot- 
ball. As a prophet of the new, 
modern game Doctor Parker was 
one of the first coaches in the 
East to employ the “huddle” as 
against the old system of calling 
signals, and he opened up the 
hitherto “knock ’em down and 
drag ’em out” line plunging 
game with spectacular forward 
passes and deftly executed lat- 
erals. 

The doctor held his position 
as head coach until two years 
ago when, after nine years of 
coaching, he felt the need of a 
complete rest from the strain 
and responsibility of his work. 
For, besides coaching football, 
Doctor Parker was busy in the 
Winter season with the fresh- 
man basketball team, and in the 
Spring with the College base- 
ball team and, please remember, 
during all this time he was 
practicing dentistry, attending 
dental meetings, and postgrad- 


124 West Ninety-Third Street 
New York, New York 
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uate courses! Did an athlete 
break a tooth during a game? 
Did someone on the team need 
dental service but could not see 
his way clear to pay? Parker 
was always ready to help! Doc- 
tor Parker did not leave the 
College when he gave up his 
coaching positions. The faculty 
appointed him lecturer in hy- 
giene and in that position he 
now gets across his message of 
health, mental and physical, to 
the students. 

To see Doctor Parker in foot- 
ball uniform, on the practice 
field, and to hear him “lacing” 


it into the team, hammering 


away at the players in a loud, 
staccato voice, one would never 
picture him as he is in his office, 
quiet, reserved, and considerate. 
Two different men in one is this 
Parker! A driver, a scrapper as a 
coach; a gentleman, and a credit 
to his profession as a dentist. 
Doctor Parker is in general 
practice at 342 Madison Avenue, 
New York City. He is an active 
member of the American Den- 
tal Association and the First 
District Dental Society, and is 
always ready to discuss his three 
great hobbies—hygiene, football, 
and dentistry. 
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GIVE ME THE LIBERTY TO KNOW, TO UTTER, AND TO ARGUE 
FREELY ACCORDING TO MY CONSCIENCE ABOVE 


ALL LIBERTIES. | 
John Milton 


WHAT WILL THE NEXT PRESIDENT DO? 


EVERY DENTIST should be interested in any views expressed by the 
Presidential candidates with respect to health insurance. None of the 
candidates has yet made any tangible or definite commitments on 
the subject. Other matters are, no doubt, of greater importance to 
the country, but none is of more vital concern to the dental profes- 
sion. We can anticipate the attitudes of the candidates on this sub- 
ject only from past behavior and predict the future political philoso- 
phy of the successful candidate by the method of projection. Such 
an interpretation, if it is to have any validity, should be strictly non- 
partisan, and not political propaganda in disguise. 

Health insurance is part of the social security triad. In Europe it 
preceded unemployment and old age insurance. We cannot consider 
health insurance apart from this triad. Although no health insur- 
ance law is at present on the statute books of any state, social plan- 
ners are restive to complete the triad of social security legislation 
and to add health insurance to unemployment and old age insur- 
ance, which are already provided. We cannot, then, look at health 
insurance detached from the movement to protect people from the 
vicissitudes of ill health, dependent old age, and unemployment. 

Mr. Roosevelt, although not the father of social security laws, is 
the most powerful advocate in the country. Through his efforts the 
ideals of social reformers were raised from their monastic obscurity 


to become the subject of popular debate. In four years Mr. Roose- 
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velt has done more to make the country aware of social security than 
his predecessors had done in forty years. In the opinion of some, this 
has been his greatest contribution; whereas others think that it 
brands him with the tag of socialist. 

The reality of the cost of unemployment insurance and of old age 
pensions is now a matter of practical concern to employers who 
must plan their affairs to begin allocation to the fund in January, 
1937. The benefits are but a remote prospect to those in need. At 
present, only the employers, the chief contributors to the funds, 
clearly understand the implications in social security. Many of these 
executives are opposed to the Roosevelt administration. They object 
to any extension of the Social Security Act to include health insur- 
ance—not because they would wish to champion private practice, 
but because they do not want the expense of health insurance 
added to a fiscal structure already loaded with heavy taxes. 

Mr. Roosevelt’s greatest strength is among the working people. 
This class includes small business men and working men who will 
be beneficiaries under the Social Security Act. Although they have 
neither the money nor the mechanism to make their approval as 
articulate as the disapproval of the Roosevelt opposition, there have 
been a few spokesmen for this group, particularly trade union lead- 
ers. These men have suggested an interest in health insurance, but 
the group, as a whole, has not yet grasped the significance of unem- 
ployment protection and old age pensions; therefore, they are not 
ready to advocate health insurance. As soon, however, as some bene- 
fits are paid and working people see the project in action rather 
than as a plan on paper, interest in social security is certain to be 
greatly stimulated. Then we ‘might expect to see health insurance 
legislation enacted. As the one who inspired the original Social Se- 
curity Act, we might expect to see Mr. Roosevelt advocate the com- 
pletion of the triad by the inclusion of health insurance. His greatest 
Strength is among the people who would become the beneficiaries, 
and not among the ones who would pay the major part of the bill. 
In.face of the organized opposition to health insurance, Mr. Roose- 
velt is probably awaiting a surge of sentiment for health insurance 











1334 ORAL HYGIENE October, 1936 


from the working people before proceeding. Such a sentiment could 
easily be stimulated during the next four years. 

By temperament and training Mr. Landon is apparently conserva- 
tive in his attitude toward costly experiments in social security leg- 
islation. Laws have been enacted which hold out a promise of 
security to a larger portion of our population. Neither Mr. Landon, 
nor anyone else, is likely to suggest that these laws be repealed. In 
his acceptance speech Mr. Landon indicated that he believed the 
Social Security Act should be made “workable.” This could hardly 
be called a definite statement. It might even be interpreted to mean 
that the present scope of the Act is too wide, therefore, unworkable, 
and that it should be amended by contraction. In any case we 
would not expect to see an enlargement of social security legisla- 
tion under Mr. Landon’s administration to include health insurance. 
In fact, in his address before the American Medical Association in 
May, he clearly indicated his belief that the professions should 
work out the plan for the extension of health care and that “medi- 
cine will not willingly be made the servile instrument of domineering 
bureaucracy.” Mr. Landon is strongly supported by the propertied 
classes. They oppose social security legislation because of the price 
involved. It is unlikely that Mr. Landon would propose legislation 
that would reach further into the pocketbooks of these people. 
Health insurance would do that. 

Mr. Lemke does not represent a political party but an amalgama- 
tion of social malcontents. Mr. Lemke, with his Townsend-Coughlin- 
Smith following is confronted with so many plans from his sup- 
porters that it would be almost impossible for him to set up a defi- 
nite program that would please the sensitive temperaments of his 
adherents. The only philosophy that all his followers hold in com- 
mon is a desire for some kind of reform that will create an economic 
society in which “social justice” will prevail, “wealth will be shared,” 
and all people in their old age will have a “two hundred dollar a 
month pension.” 

Utopians have always had a hard time getting into office and a 
harder time staying there. No one except Mr. Lemke and his friends 
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expects Mr. Lemke to be elected. If he were, he would probably be 
happy to advocate health insurance, because it would pretty well fit 
into the desires of all his followers. The significance of his candidacy 
is in the bringing together of all the proponents of extensive eco- 
nomic change. Mr. Lemke’s popular vote will indicate how many peo- 
ple are in this classification. If the number is large and the members 
of this group could be held together, they might act as an inciting 
irritant to whatever President occupied the White House. If they 
clamored enough, Mr. Roosevelt with his temperamental leanings 
in their direction would probably concede some of their demands; 
one of which might be health insurance. Mr. Landon, despite a 
mandate from the conservatives in the country, could not ignore 
the demands of the former Lemke followers. Mr. Landon could tem- 
porize; he could make minor concessions here and there—one of 
which might be health insurance. 

In any case, neither Mr. Roosevelt nor Mr. Landon could disre- 
gard the former Lemke followers, if they are held together in any 
numbers by their leaders. If this group polls a vote significantly 
larger than that of former Third Party candidates (Theodore Roose- 
velt, 4,126,020, in 1912 or Robert M. LaFollette, 4,826,471, in 1924) 
it will mean that the President who is inaugurated in January, 
1937, will be faced with an organized minority party united by the 
single bond of social and economic reform. All these people and their 
families will be confronted with the problem of sickness and disease. 
Is it not conceivable that a common meeting ground for their de- 


mands might be health insurance? 
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“T do not agree with anything you say, 
but I will fight to the death for your right 


—VOLTAIRE 

















College Clinics 


In the July issue of ORAL HYGIENE 
Doctor S. Joseph Bregstein! has 
written on a subject that has been 
close to my heart for many years. 
He knows the facts and presents 
them as they really are. 

Our worst competitor in this city 
is a dental college; a far worse 
competitor than the advertising 
dentist. I know of several of my 
well-to-do patients who have gone 
to the school for dental services, 
while perhaps I sat waiting for 
patients. Most of these are farmers 
who own their own farms and went 
to this school clinic even before the 
depression. 

The wife of the owner of a retail 
store in this city went there, I have 
been told, and one of the professors 
made her a set of gold dentures for 
$500. 

How much longer are we going 
to permit this abuse to continue? 
Are we going to sit idly by and 
allow this thing to grow? Why not 
stop procrastinating and begin to 
do something definite to eliminate 
this evil? Our colleagues, the phy- 
sicians, do not tolerate this condi- 
tion, why should we? 

Dental colleges should not be al- 
lowed to charge more than the cost 





1Bregstein, S. J.: Competition from 
College Clinics, ORAL HYGIENE 26:907 
(July) 1936. 
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of materials and that only to those 
that are unemployed and people in 
the lower brackets who are unable 
to pay the regular fee to the gen- 
eral practitioner. 

Let us have more action and less 
talk!—H. M. Buxton, D.D.S., Coun- 
cil Bluffs, Iowa. 


The Insurance 
Examination 


I was interested in reading DEN- 
TISTS AND FOCAL INFECTION by Doc- 
tor Millard D. Gibbs2. He has made 
some pertinent comments, especially 
with reference to the lack of den- 
tists in connection with health ex- 
aminations made by insurance com- 
panies. Many physicians seem to 
think that the dentist has no place 
in a health program. I am firmly ccn- 
vinced members of the dental pro- 
fession should stand four square for 
an equal representation in all health 
matters. I have seen instances in 
which a dentist was better qualified 
to take charge of a health program 
and develop it than a physician.— 
Charles L. Daniels, D.D.S., Aurora, 
Illinois. 





“Gibbs, M. D.: The Dentist and Focal 
Infection, ORAL HYGIENE 26:918 (July) 
1936. 

*Editor’s Note: Doctor Daniels was 
formerly the State Dental Supervisor in 
the Illinois State Department of Pub- 
lic Welfare. 








— OO spe oO wl t+ HN mMmaAa sz A onl cen tet at at Oo j|@t as ame CCU, 


bs] 


JdrppTpo 














October, 1936 


Dentistry and the 
Economic Picture 


I was glad to see your pertinent 
editorial in the current issue of 
OrAL HYGIENE. It gives me an ex- 
cuse to write to you of things that 
I have had in mind for some time. 

Present tendencies that would dis- 
rupt or remold our economic struc- 
ture prompt retrospection. When 
did this revolution become a de- 
monstrable force? I am wondering if, 
since the inception of our profes- 
sion, decadence cannot be dated 
from the attack made on, or per- 
haps the capitulation of, the pro- 
prietary dental school. 

In this connection it is interesting 
to note that Mayo Brothers, a pri- 
vate institution, goes merrily on and 
has a postgraduate course that 
knows no superior. So we cannot 
be too sure that our non-proprietary 
schools are the answer to all that is 
finest and best. Just as a stray 
thought, I might add that I am sure 
no private school could afford to 
carry all the dead timber we find 
posing as instructors in some of our 
Universities. 

If I am not in error, then, we may 
consider the eradication of the pro- 
prietary school the first major ac- 
complishment of the _ altruistic 
group. The second conquest, which 
seems to have lost force for the 
time being, was aimed at the sub- 
jugation of our professional press. 
The third great objective is appar- 
ently the subjugation of business. 
Disguised as the Council on Dental 
Therapeutics, some superior force 
would dictate the amount and kind 
of advertising used by commercial 
interests connected both directly 
and indirectly with dentistry. 

As I see the issue, when we dis- 
cuss the dentifrice situation, publish 
an article such as ELEPHANTIASIS,4 
and so on, we are only dealing with 
incidents that go to make a whole. 
What we are striving for is the pres- 
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ervation of principles; that is, 
ideals that have been the tradition 


‘ of American people from the days 


of the Continental Congress. 

Speaking of principles involved in 
our professional lives, are we not 
confronted with exactly the same 
revolution that is going on beyond 
the confines of our profession? In 
this connection I should like to call 
your attention to a seventh and 
eighth grade text book that is used 
in many of the schools of our coun- 
try. It is entitled, AMERICAN GoOv- 
ERNMENT AND CULTURE, and owes its 
authorship to one Harold Rugg, a 
Professor of Education at Columbia 
University. 

All through the text the author 
implies, in a none too subtle man- 
ner, that our form of government 
was not any too desirable even from 
the beginning; while big business is 
portrayed in the réle of Simon Le- 
gree, the farmers and laborers take 
the part of Little Eva. As you may 
have already suspected, democracy 
as envisaged by certain educators, 
is cast in the réle of the hero. The 
Supreme Court is cast as a relent- 
less bloodhound that knows but one 
master, Special Interests. 

Mind you, this book was written 
prior to 1932, yet terms and tend- 
encies of this text are a prophecy 
of the new social order; so much 
so that there can be little doubt of 
a common origin. By the way, the 
text even suggests that advertising 
should be modified to conform to 
the ideas of some superior being. 
I could go on writing to you for 
hours on this subject and un- 
doubtedly bore you to death. There 
is, however, one thing I must get 
out of my system before closing. 

In a maze of apparently unre- 
lated revolutionary activities, one 
may find a definite pattern; a pat- 
tern or design so stupendous that it 





‘Belding, P. H.: Elephantiasis, ORAL 


HYGIENE, S35: 1089 (August) 1935. 
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is beyond the comprehension of 
ordinary mortals. This design, I be- 
lieve, can without error, be called 
the new social order and, being such 
a beautiful yet illogical and imprac- 
tical scheme, it could not owe its 
origin to others than those who 
have had little worldly experience. 
Yet, as impractical as experience 
had proved this design to be, it is 
still being perpetuated by those of 
the same ilk as the original drafts- 
man. It has penetrated our political, 
religious, educational, and profes- 
sional lives, and as I see it, these 
forces recognize that as a people we 
are not interested in collectivism 
as an issue. 

Whether we like it or not, they 
are trying to foist the socialistic 
monster on us, disguised in the role 
of that once respectable Democratic 
party. 

To me, the coming National elec- 
tion concerns itself with issues that 
are identical with those we have 
within our American Dental Asso- 
ciation. It is not a question of demo- 
crats and republicans or of tooth- 
pastes and independent  publica- 
tions, but whether we wish to pre- 
serve the traditional form of Ameri- 
can Government.—P. H. Belding, 
D.D.S., Waucoma, Iowa. 


Dental Advertising Law 


On page 669 of the May issue® of 
ORAL HYGIENE, mention is made of 
the fact that the State of Kentucky 
has, by legislative enactment, placed 
the ban on dental advertising. Feel- 
ing that it might be of interest to 
those who have not heard of it, I am 
writing you this letter, and sending 
you a copy of the late amendment 
passed by the last session of the 
Mississippi Legislature, of which I 
happen to be a member. 

We thought we already had a 





‘Ban Dental Advertising OraL HYGIENE 
26-669 in Dental Compass, (May) 1936. 
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fairly good law on the subject of 
dental advertising, but despite 
that, advertisers flourished in sev- 
eral of the larger towns of the state, 
especially in the capital city of 
Jackson, Mississippi. After much 
hard work on the part of the Mis- 
sissippi Dental Association, which 
had one of its own members in the 
Legislature, a bill was framed, pat- 
terned after the Oregon law, and 
passed by this vote. 
House of Representatives 


Se ee 94 
Dh tal. « deeiana< chstntetendsc van 21 
Bs EE owe civinetes sewbe wes 25 
Senate 

EE a dos aclu: dapiswme s wretad 18 
MU hiss od oats ed deeuisupe ese eent 6 
Not voting (present) ....... 1 
Not voting (absent) ......... 24 


Under a certain section of our 
present dental law, the Board of 
Dental Examiners is empowered 
with authority to have any violators 
of any part of the law prosecuted. 
Since the enactment of this new 
amendment, no dentists have ven- 
tured to advertise prices, use glar- 
ing signs, make claims of superior 
dentistry, or performing opera- 
tions without pain. In other words, 
it now looks as though we will be 
freed of advertising dentists. 

Here is an excerpt on dental ad- 
vertising from the new part of that 
law, which may be of interest to 
your readers: 

“License suspended for cause. The 
State Board of Dental Examiners 
shall, upon satisfactory proof, revoke 
or suspend the license of any li- 
censed dentist or dental hygienist 
practicing in the State of Méissis- 
we. oso 

“Advertising professional superi- 
ority or the performance of profes- 
sional service in a superior manner; 
advertising prices for professional 
service; advertising by means of 
large display, glaring light sign or 
containing as a part thereof the rep- 
resentation of a tooth, teeth, bridge 
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work or any portion of the human 
head, or employing or making use 
of advertising solicitors or free pub- 
licity press agents; advertising any 
free dental work or free examina- 
tion; advertising to guarantee any 
dental service or to perform any 
dental operation painlessly; or ad- 
vertising any commercial dental 
laboratory or clinic, either pay or 
free, when same is operated in con- 
nection with the practice of a li- 
censed dentist or dental hygienist. 

“APPROVED by the Governor 
and became a law March 26, 1936.” 
—A. B. Ketty, D.DS., Yazoo City, 
Mississippi. 
Hints for Doctor Simple 

Doctor Simple® had quite a time 
as shown in August ORAL HYGIENE. 
No wonder. Permit me to suggest 
that, in future articles of this type, 
the Editor point out the reason for 
the trouble. Not every dentist has 
as much technical information as 
he needs. Dry sockets are still all 
too common. 

Doctor Simpie should have: 

1. Taken away the drinking glass 
before extracting. 





‘Quillen, C. M.: Experiences of Doctor 
Simple, ORAL HYGIENE 26:1042 (Au- 
gust) 1936. 
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2. Avoided loading Miss Dance’s 
jaw with adrenalin. 

3. Properly trimmed away enough 
bone to permit the flesh to fairly 
cover the wound. 

4. Immediately after extraction, 
covered the wound with a sterile 
napkin and had her hold it in place 
with the opposing teeth. 

5. Refused to permit her to talk 
until the wound had been filled with 
blood. 

6. Cautioned her not to disturb 
the wound for twenty-four hours. 

7. Explained to her that mouth 
washes are to be religiously avoided 
until after the clot is formed. 

8. Advised her to eat carefully 
until the next day. 

If he will follow this practice in 
the future, he will be less simple 
and have fewer dry sockets. 

The reasons “Old Bill” had no 
trouble are that: 

1. Plenty of blood was in the 
wound. 

2. Marginal bone was cut back 
until the flesh covered the wound. 

3. “Old Bill” did not “monkey” 
with the wound. 


—Amos G. STIKER, D.D.S., Addison, 
New York. 








PIONEER DENTIST OF WASHINGTON 


Since 1874 Doctor C. W. Chamberlain has been practicing dentistry in the 
State of Washington. He was born in Boon, Ohio, in 1848, and began his 
dental practice by traveling through the three northern counties of Kansas, 
then he proceeded to Missouri, and finally reached Washington when it 
was still a territory. Here he began the practice of dentistry in Tacoma six- 
ty-two years ago, and with the assistance of Doctor Burkhart of the same 
city he organized the Tacoma Dental College. In 1898 it had nine graduates. 
At the age of 88, Doctor Chamberlain is still in active practice at 206% East 
Yakima Avenue, Yakima, Washington. 
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Please communicate directly with the Deparrment Ed- 

itors, V. CLYDE SMEDLEY, D.D.S., and GEORGE R. 

WARNER, M.D., D.D.S., 1206 Republic Building, Den- 

ver, Colorado, enclosing postage = a personal reply. 

Material of general interest will be published each 
month. 


[1l-Fitting Dentures 


@.—More than a year ago I ex- 
tracted from a patient’s upper jaw 
the roots and what remained of 
seven teeth. They had carried a 
gold bridge for a long time. 

The next day I placed a full upper 
denture in this patient’s mouth. In 
two months the shrinkage was so 
great that the patient could not use 
the denture any longer so I made 
another one. In a year and a half 
I have made five dentures for this 
patient and he is now ready for an- 
other. They do not stay in position 
except for about five or six weeks; 
then the patient cannot keep them 
in unless he uses a powder. I have 
taken impressions with all the va- 
rieties of material that are made 
and by all the methods that I know 
and the dentures adhere well for 
a short time then drop, either when 
he is talking or not talking. I have 
changed the kind of teeth four 
times; the last time using the in- 
verted cusp, which made some im- 
provement. 

The patient is wearing a partial 
lower lingual bar, but apparently 
has no trouble with it, and the up- 
per denture does not make the 
mouth sore. Judging from their ap- 
pearance the impressions I take do 
not seem to be much changed from 
time to time, but the dentures sim- 
ply will not stay in place after a few 
weeks.—A. M. M., Illinois. 


A.—When I started to read 
your letter I thought of poorly 
calcified bone shrinking rapidly 
under the stress of mastication. 
But, when you say that there 
does not seem to be much change 
in the shape of the later casts, 
that would seem to rule out 
rapid shrinkage. Is the mucous 
membrane hard and glassy, lack- 
ing compressibility and vascu- 
larity? If so, you might try let- 
ting the patient wear a velum 
lining for a year or two. Or pos- 
sibly you have been fitting the 
dentures with a little too much 
peripheral extension where the 
muscle attachments exert a dis- 
lodging tension during their 
various movements. Possibly the 
teeth are set to an unbalanced 
occlusion so that in certain po- 
sitions of the jaw the patient 
exerts a tipping leverage on the 
denture. Possibly the patient 
breaks the suction unnecessarily 
by the way he uses his muscles 
or the way he attempts to eat 
with them.—V. C. SMEDLEY. 


Excessive Saliva 


Q@.—I have a patient, a boy, thir- 
teen, who has a number of com- 
pound cavities in the mandible ne- 
cessitating the use of gold inlays. 


1340 


~~ 














October, 1936 


I have been troubled to no small 
extent by the excessive flow of 
saliva, which greatly interferes with 
my making a direct wax pattern. I 
have had the patient use hot water 
before I started working, but to no 
avail. If there is any suggestion 
that you can offer regarding the 
control of the flow of saliva in such 
cases, I should greatly appreciate 
your doing so..—R. J. M., Louisiana. 
A.—I suggest that you try hav- 
ing the patient rinse his mouth 
with a strong hot salt solution 
continuously for five or ten min- 
utes just before you start to op- 
erate. If this is not effective, all 
secretions of the body can be 
checked by administering atro- 
phine.—V. C. SMEDLEY. 


Irritated Tissues 


Q@.—I should like to have you ad- 
vise me about this case. A woman 
of 50 is wearing a full upper den- 
ture. The entire palate and gums 
are red and inflamed. Leaving the 
denture out of the mouth does not 
seem to help much. Could you ad- 
vise me how this condition could be 
relieved?—R. M. C., California. 

A.—I cannot tell you the rea- 
son for this condition but pos- 
sibly the occlusion is slightly out 
of line so that the tissue is 
traumatized by a slight shifting 
of the base under occlusal stress. 
I would examine the palatal sur- 
face carefully with magnifying 
binocular glasses and remove 
any roughness which might have 
been caused by bubbles or 
scratches in the cast. 

I would check also for nerve or 
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blood vessel impingement over 
the foramina, particularly the 
anterior palatine. With all of the 
foregoing possibilities ruled out, 
if the tissue is still inflamed, I 
would change the denture to 
some other base material, hav- 
ing the patient go without the 
denture for a few days until tis- 
sues are restored to a normal 
condition before taking an im- 
pression.—V. C. SMEDLEY. 


Allergy 


Q.—I have a patient who has been 
wearing a full upper denture for 
twenty years, also a lower bar case 
until three years ago, when I fitted 
a full lower denture for her. Since 
the lower denture was changed there 
has been a swelling of the lower lip 
and glands of the neck accompanied 
by a burning sensation which starts 
at the corners of the mouth. This 
develops about three or four min- 
utes after drinking wine or beer and 
after eating pickles and lasts for 
three or four days; after which time 
it subsides. 

Dentures cause no discomfort and 
the patient appears in good health 
otherwise. Any advice you may offer 
would be greatly appreciated.—E. L. 
B., Minnesota. 

A.—I would advise your pa- 
tient to refrain from the three 
things mentioned. She is prob- 
ably sensitized to them. The den- 
ture probably has nothing to do 
with the condition. It may be 
just a coincidence that the al- 
lergy seemed to develop at the 
time of the change to a full den- 
ture.—V. C. SMEDLEY. 
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A girl just shut off the radio 
which had been going at full 
blast. She turned excitedly to 
her father. 

Girl: “Dad, that’s the latest 
jazz piece played by the best 
orchestra in New York. Did you 
ever hear anything so won- 
derful?” 

Dad (who had been trying to 
read his evening paper, grunt- 
ed): “No, I can’t say I have, al- 
though I once heard a collision 
between a wagon load of empty 
milk cans and a farm cart filled 
with ducks.” 

© 


Tourist (in mountains): “This 
is a wonderful place. I’m sure I 
can get plenty of ozone here!” 

Native: “Yes, stranger, all you 
have to do is to leave a jug and 
a half dollar at the side of the 
road; go away for five minutes 
and when you come back the 
money will be gone and the jug 
will be full.” 

© 


Reporter: “Were you ever en- 
gaged to Donald Furbush?” 

Movie Actress (to maid): 
“Edna look in my file cabinet 
under “F” and see if I was.” 


Boss: “When you called up my 
wife and told her I would be de- 
tained at the office and would 
not be home until very late, 
what did she say?” 

Steno: “She said, ‘Can I de- 
pend on that?’ ” 


Cc 


The top sergeant sang out just 
before the company was dis- 
missed: 

Top Sergeant: “All those fond 
of music step two paces for- 
ward!” 

With visions of a soft job in 
the regimental band, half a 
dozen men stepped out. 

Top Sergeant (growling): 
“Now then, you six mugs get 
busy and carry that piano up to 
the top floor of the officers’ 
quarters.” 


¢ 


Tommy: “Dad, what’s a Kan- 
garoo?” 

Dad: “An attempt by nature 
to produce a safe pedestrian, my 
son.” 


¢ 


“How do you spend your in- 
come?” 

“About thirty per cent for 
shelter, thirty per cent for cloth- 
ing, forty per cent for food and 
twenty per cent for amusement.” 

“But that adds up to 120 per 
cent.” 

“That’s right.” 
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ONLY THE BEST 
| COME THROUGH 


: After 22 years of competition 
“meeting all comers”, the Ney- 
Oro B series is today more 
favored than ever before for 3/, 
crowns, bridge abutments, pon- 
tics, dummies and hard inlays. 
The NEY idea of “specific golds NEY-ORO B $2.30 
for specific purposes’ has sur- NEY-ORO B-2 $2.05 
vived because basically sound. NEY-ORO B-20 $1.71 


THE J. M. 
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Lee COMPANY 
HARTFORD, CONN. Est. 1812 CHICAGO, ILLINOIS 
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The Mynol Chemical Co., 5217 Whitby Ave., Philadelphia, Pa. 

[_] The enclosed check is in payment for (gallon, quart, pint) of Mynol Sterilizing 
Solution. 

[_] Please send me a specimen Oral Diagnosis Chart. 
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Announcing 


A New, More Effective Agent for 
cold Sterilization 


MYNOL STERILIZING SOLUTION (new) 


Here is authoritative information on a new and more effective Mynol 
Sterilizing Solution: 
In clinical tests conducted by the Philadelphia Clinical Laboratories, 


a highly reputable scientific organization, the new Mynol solution 
was found to perform with unprecedented effectiveness. 


The laboratory report shows that: 


Instruments exposed to pyorrhea germs were rendered sterile 
after immersion of one minute. 

Instruments used on Vincent Angina cases were made sterile 
in a four minute immersion. 

Cultures of a virulent strain of Straphylococcus Pyrogenes 
Aureus were sterilized in a one minute immersion. 


This new efficient sterilizing agent provides dentistry with an effective 
convenient aid for protection for both the operator and the patient. 
There is a place for cold sterilization in every dental practice, no 
matter how modernly equipped with high temperature sterilizing 


apparatus. 
Now you can be sure, without loss of time, that every bur, mirror, 
explorer—every instrument you use is thoroughly sterilized. Now you 


can know that every patient is given maximum protection against 
infection. Mynol Solution is highly alkaline and will not rust or 


corrode the finest steel. 

This new solution can be purchased in quantities of one gallon for 
$5.00; one quart, $1.75, or a pint, $1.00. Order from your dealer or 
return the coupon. 





| How Complete Are Your Diagnostic Records? 


Do you have a complete diagnostic record on every patient? 
Mynol Diagnostic Charts designed by Dr. Arthur B. Crane 
provide a complete diagnostic plan. Sample copies on request. 
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you can safely recommend a Tooth Paste 
in which price and size are not the measure 
of quality— 

This large tube of CRAIG-MARTIN TOOTH 
PASTE retails for 10c and bears this Seal 
of Acceptance of the American Dental Asso- 
ciation— 





This efficient, pleasing Tooth Paste, com- 
bining laboratory-tested cleansing and polish- 
ing agents with magnesium hydroxide equiv- 
alent to over 50% milk of magnesia—is 
within the price range of all. 

Nearly twenty million tubes of CRAIG- 
MARTIN TOOTH PASTE have been pur- 
chased and used by the American public in 
the last few years WITHOUT AID OF 
ADVERTISING. 





10c Large Size 20c Giant Size EQUIVALENT TO OVER 508 | 

MILK OF MAGNESIA | 

CRAIG-MARTIN TOOTH PASTE | a 
Sold at 


F. W. WOOLWORTH STORES 


and 
ee <A , ACTUAL LARGE 
S. S. KRESGE STORES 10¢ SIZE 


OH-10 





Comfort Mfg. Co. 
500 S. Throop St., Chicago, IIL. 


Please send samples of Craig-Martin Tooth Paste to:— 
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pain—that’s great team-work! 

You appreciate that pain prevention is an important 
factor in building a practice. Patients return more 
readily when dental work has not caused suffering. 

The strictly ethical POLORIS products, teamed to- 
gether, prevent pain associated with dental disorders. 

POLORIS DENTAL POULTICE, applied locally, 


POLORIS DENTAL POULTICE 


Used and Prescribed by Dentists for 21 Years. 


POLORIS TABLETS 


Like POLORIS POULTICE this newer dental 
product is not advertised to the consumer. 





@ Team-work that wins patients by eliminating 
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relieves inflammation, congestion and irritation— 
starts counteraction before reaction sets in. 
: POLORIS TABLETS, operating through the cir- 


culatory system, minimizes and allays nervous 
tension and pain associated. with dental disorders. 

Administer and prescribe this Ideal Combination 
treatment before and after all instrumentation, and 
, build up your practice. 


POLORIS COMPANY, INC., 79 East 130th Street, New York City (HY10) 


Please send me free professional supply of POLORIS DENTAL POULTICE and 
POLORIS TABLETS. 


Doctor = 





Street__ 





City State 











My Druggist is 
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HEMOSTASIS 
and 
ANALGESIA... 





with 
CAMPHO-PHENIQUE 


is properly controlled and 
pain subdued by insertion of Cam- 
pho-Pheniqueona pled get of cotton. 
Campho-Phenige in dry sockets 
insures against infection and pro- 
motes healing. Bacteriolysis is ef- 
fectively secured without irritation. 
As an extra precaution, instruct 
your patients to get a bottle of 
Campho-Phenique from the Drug 
Store. 
Campho-Phenique is available in 
1, 2, & 4ounce bottles at all Drug 
Stores and Dental Supply Houses. 
Safeguard your work by ade- 
quate follow-up recommendations 
for intervals between office treat- 
ments. 


i 


Campho-Phenique Company 
500-502 North Second Street 
* St. Louis, Mo. 


In Post-operative 


FTER extractions, hemorrhage | 














@ Keeping hands soft, smooth 
and comfortable is always a problem 
with a dentist because frequent wash- 
ing and the use of strong solutions 
are part of the daily routine. 

Yet, regardless of the punishment 
your hands must take, you can keep 
‘your hands soft, smooth and com- 
fortable at all times by using just 
one drop of Italian Balm after each 
washing. This rich, wide-spreading, 
|scientific preparation will protect 
your hands against dryness, coarse- 
ness, and chapping. Here's a hint on 
shaving—try using a drop of Italian 
Balm right with your lather or 
brushless cream. 


Italian Balm is for sale at all drug 
and department stores in 35c, 60c and 
$1.00 bottles. 


Campana’ 
Italian Balm 


THE ORIGINAL SKIN SOFTENER 


** America’s Most Economical Skin Protector” 
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That 
SPLIT 
Makes all 
the Difference! 


? LENGTH FOR 






“Spur Rine” Ancuorace Open Berore 
TOOTH IS BAKED.NO RESISTANCE To 
SHRINKAGE OF PORCELAIN 




















_> ) 





ND the pictures show why 
the Split-Ring Anchorage 
makes all the difference 

between a tooth with firmly 
anchored pins and a tooth whose 


pin attachment is weak. 

Note how the SPLIT allows 
the Split-Ring Anchorage to | “cg. — pine’ANchora e Ciosed 
close as the fusing porcelain con- AFTER Toor 1s baked: ; 
tracts about it, insuring strong 
porcelain around the attachment. 

Such perfect union between tooth and anchorage is as 
impossible with a so/zd-ring anchorage as it is with a baked-in 
pin. Neither can give with the contracting porcelain, and their 
resistance is frequently reflected in weak attachments and often 
in checks at the pin line. 




















To be sure of getting teeth with SPLIT-RING ANCHORAGES— 
Specify 


TRUBYTE 


Their firmly baked-in Split-Ring Anchorages, 
to which Gold-Clad pins are soldered, 
assure freedom from pin 
troubles. 











JELENKO 


$ta rdicasl 








The ORIGINAL Cho} Hoi ete] Re) 


Popular-Priced $1 71 


per dwt. 


Denture Gold — 
and still the best. 


and Unit ‘ 
Castings 





JELENKO i igs 
CAST GOLD 
REG. U.S. PAT. OFF. a 


Yo) Mote) Ke) The PATRICIAN 
of Casting Golds 














Sold by Better Dealers .. . Used by 


Better Laboratories Everywhere 


J. F. JELENKO & CO., Inc. 


Manufacturers and Refiners of Dental Golds 


136 West 52nd Street New York, U. S.A. 














JELENKO 
CaARPIILAY 


REG. U.S. PAT, OFF. 








clo} G ede} Ke): A dependable, 


Popular -Priced 
$1.71 Carmichael and 
Abutment 


CT.) fo | 


per dwt. 












for 


Carmichaels 
Inlays and 
Abutments 






JELENKO 





The MASTERPIECE clo} fei eie] Ke). 


of Carmichael and Sy ie Be 


per dwt. 


Abutment Golds 


Sold by Better Dealers . . . Used by 


Better Laboratories Everywhere 


J. F. JELENKO & CO., Inc. 


Manufacturers and Refiners cf Dental Golds 


136 West 52nd Street New York, U.S.A. 





Mare and more, 


modern Dentistry is favoring 
Kerr Rapid-Stone as material 
for models. Mixed, it is only 
a little thicker than plaster. 
Setting in only ten or fif- 
teen minutes, it assumes a 
crushing strength of four or 


five tons. 


Models made of Kerr Rapid- 


AVAAN 


REG, U.S. PAT. OFF, 





RAPID- 
—Ee@) oy 


Stone are harder, sharper, 
stronger and denser. They re- 
main faithful to the smallest 


detail. 


Best of all, Kerr Rapid-Stone 
never varies from its standard 
quality. Our system of Con- 
trolled Production checks every 
ingredient and manufacturing 
step. 


DETROIT DENTAL 
MANUFACTURING CO. 










PATIENTS § 
WANTED=s 


BUILD NEW WITH PROPER SURROUNDINGS 


NOW o NEVER 


You must be aware of the real value you 

have in your right to practice dentistry. 
No miracle will build new or rebuild lost prac- 
tices — Ritter has a professionally manned 
Practice Building Service available to those 
investing in new major articles of Ritter 
Equipment—and a new RITTER PAYMENT 
PLAN. 


-_ 
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... AND “GOOD PRACTICE” 
TO INVEST IN Cait Bronze, 
FULL-AUTOMATIC Value. 


Even though your old sterilizer 
may still boil water, just give it 
a critical “once over” and com- 
pare its appearance to a modern 
Castle recessed model. Picture 
the difference in your office... 


a en OE 





the reaction of patients... as 
well as your own sense of safety 
and pride. 


And as to value, a Castle is life- 
time. Its boiler is a solid Bronze 
Casting—you’ll never have 
trouble from leaks and no up- 
keep cost...and the control 
is Full-Automatic, which means 
that it runs itself. No 3-heat 
switch, yet it does automati- 
cally all that a control switch 
should do if remembered. 








Write for new book “Modern 
Sterilization” showing steriliz- 
ers for every budget. Wilmot 
Castle Company, Sterilizer 
Headquarters, 1101 University 
Ave., Rochester, N. Y. 


CASTLE STERILIZER 
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Wong, beautiful rubber 
or the full denture! 


Re 
Pe oS 


Mc CORMICK’S 
No. 8 Pink Base 


(Featherweight) 





One rubber to take the place of 
twol Strong as a good base rubber 
—vital as a good veneer—these are 
the qualities of McCormick's No. 8 
Pink Base. 


Upon actual test and use in the 
mouth, McCormick's No. 8 Pink 
Base has proved that it fulfills every 
is beautiful as requirement. 


a veneer Try McCormick's No. 8 for the 
full plate or use it as a base faced 
with McCormick's Blended Pink or 
‘plain veneers. Order from your 
dealer or specify to your labora- 
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tory. 
Amani  e 
This coupon will E. J. McCormick Rubber Co. 

. tri | Passaic, New Jersey } 
ng you a ia I am enclosing $1.00 for which kindly 
order of McCor- | send me trial package of McCormick's 

No. 8 Pink Base Rubber. 


mick's No. 8 Pink 
Base. 
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a 
VITAMINS IN CANNED FOODS 
IV. VITAMIN B, 





@ The story of vitamin B; is quite long 
and involved. Properly, it has been fully 
covered at some length in authoritative 
dissertations on the vitamins (1). 


The original vitamin B of Eijkman 
and of Funk, while definitely possessed 
of antineuritic potency, is now known 
to be of a complex nature. Between 
1919 and 1926, the vitamin B complex 
was resolved into vitamins B (B,) and 
G (B.). Subsequent work has indicated 
the existence of other vitamins in the 
complex, whose chemical natures or 
relations to human nutrition are not as 
yet clearly understood. 


As a direct result of many researches 
on vitamin concentrates, the chemical 
identity of the crystalline antineuritic 
factor has recently been described as a 
derivative of 6-aminopyrimidine (2). 


It has been known for many years 
that vitamin B, may be destroyed by 
heat. In the canning procedure, a num- 
ber of heat treatments of food may be 
involved, especially in the thermal 
“processing” of the product to insure 
its preservation. In the “process”, many 
foods are subjected to a heat treatment 
after sealing in the can, to destroy spoil- 
age organisms which may be present on 
the raw material. In other cases, the 
food is filled into the cans at a sufh- 
ciently high temperature to obtain the 
same result. Therefore, the question of 


the effect of the canning procedures on 
vitamin B, frequently arises. 


The times and temperatures neces- 
sary for the processing of canned foods 
are governed by a number of factors, 
important among them being the pH of 
the food itself. Highly acid foods re- 
quire only short heat processes at the 
temperature of hot or boiling water to 
destroy spoilage organisms. The so- 
called “non-acid” or “semi-acid” prod- 
ucts require higher temperatures—usu- 


ally 240°F. (116°C.). 


As might be expected, acid foods 
have been found to suffer only a slight 
loss of vitamin B during canning (3). 


The degree of retention of vitamin 
B; in the non-acid foods is not as high 
as in the acid foods. (4). 


This is partly due to the heat treat- 
ments accorded them and possibly also 
to their low acidity, since the vitamin 
is more stable in acid media. 


The facts in the case may be summar- 
ized briefly by the statement that com- 
mercially canned foods may be de- 
pended upon to supply vitamin B to 
extents consistent with the amounts of 
the vitamin originally present in the 
raw materials from which they were 
prepared. Because of their widespread 
use, canned foods contribute a notable 
amount of vitamin B,; to the American 
dietary. 


AMERICAN CAN COMPANY 
230 Park Avenue, New York City 


(1) Vitamins: A Survey of Present Knowledge The Vitamins 


(2) 1935. J. Amer. Chem. Soc. 


Medical Research Council, Special Report H.C. Sherman and S. L. Smith 57,1751 
Series, No. 167, 1932. His Majesty's Sta- 1931 Am. Chem. Soc. Monograph, (3) 1932. Ind. Eng. Chem. 24, 457 


tionery Office, London 


2nd Edition (4) 1932. J. Nutrition 5, 307 





This is the seventeenth in a seriesof monthly articles, which 
will summarize, for your convenience, the conclusions about 
canned foods which authorities in nutritional research 
have reached. What phases of canned foods knowledge are of 
greatest interest to you? Your suggestions will determine 
the subject matter of future articles. Address a post card 
to the American Can Company. New York. N.Y. 
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Your patient may be faithful in his 
visits to you, but in the intervening 
periods, much depends on his regu- 
lar use of a proper dentifrice. 

Not only the broad, exposed areas 
but the proximal surfaces between 
the teeth need to be reached and 
cleansed. Calox Tooth Powder aids 





in doing this effectively. In addition 
to its bland. gentle polishing base, it 
contains a safe and efficient amount 


of perborate. This ingredient frees a 
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foam of oxygen bubbles which pen- 
etrate into the interstices and help 
to force out debris. 

In persuading younger patients to 
form regular habits of tooth care, the 
clean, sparkling taste of Calox is an 
advantage. It is also an exception- 
ally economical dentifrice to use... . 
McKesson & Robbins, Incorporated. 


CALOX 


To OTs POWDER 





(OH-10) McKESSON & ROBBINS, Inc., Fairfield, Conn. 





Please send me, free of charge, a large professional-size can of 
CALOX for clinical use, and a dozen sample-size cans, with copies 
of the leaflet, ‘‘Correct Care of the Teeth.’ for patient distribution. 


D.D.S. 





Address 
City and State 











THE SERVICE 


Dentistey 


ENTAL science has made a great contribution to human health a 
happiness in its progress toward the elimination of tooth a 
Unfortunately, there are many people who are not fully aware of the bene: 
fits this progress has brought within their reach. : 
The dentist, naturally, is best qualified to impress upon the public the 
importance of this service, but his audience is limited to those who seek 
his counsel. 4 
The advertising of Squibb Dental Cream and Squibb Tooth Powder, 
appearing in the leading national lay magazines, reaches an almost um 
limited audience. This advertising offers a plan for the care of the teeth’ 
and recommends that daily home care should follow the advice of the dentist, 
The House of Squibb firmly believes this advertising will go far toward, 
broadening the service of dentistry. We therefore invite your cope 1 
in this common objective. 
Both Squibb Dental Cream and Squibb Tooth Powder contain milk 
magnesia as the acid-neutralizing ingredient. : 





THE PLAN WE ADVOCATE: 


| Go to your dentist and follow his advice. This will 

*include the kind of tooth brush to use, and how to use 
it; what kind of dentifrice to use, and what kind not to 
use; and whether you should supplement your own home 
treatment with the use of dental floss and oral perborate. 


2 Check your diet with 4 Brush your teeth thor- 


*your physicianordentist *oughly, at least twice a 
—to be sure your system is day, and be sure you use a 
getting the elementsessen- dentifrice scientifically pre- 
tial to the health and pared to clean teeth effec- 
strength of your teeth. tively, and safely. 


ER: SQUIBB & SONS, NEW YORK 


MANUFACTURING CHEMISTS TO THE MEDICAL AND DENTAL PROFESSIONS SINCE 1358 
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Scientists Prove 
Kolynos Germicidal 


HORTLY after Dr. N. S. Jenkins gave to the dental and med- 

ical professions the formula of his new germicidal dentifrice 
‘“*‘Kolynos’”’,—Professor Loeffler of the University of Greifswald, 
Germany, who realized the importance of Jenkins’ discovery to 
the advancement of oral hygiene, decided to test the germicidal 
action of Kolynos on the diphtheria germ which Loeffler had 
discovered. 

After completing his tests Professor Loeffler reported that 
Kolynos killed the deadly diphtheria germ instantly. Other and 
more recent tests of Kolynos have been made by leading dental 
and medical authorities of the College of Medicine, London 
Hospital; Institute of Hygiene, London and other famous insti- 
tutions in Europe, Latin America and the United States all of 
which proved the remarkable germicidal action of Kolynos Dental 
Cream. 

Therefore, Kolynos Dental Cream which destroys from 80 to 92 
per cent of oral bacteria with each brushing may be regarded, 
through its daily use by the patient in the home, as a valuable 
aid in maintaining the sanitary condition of the mouth established 
in the dentist’s office. 
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FOR SOFT, EASY TO CHEW 
DISHES 


Gelatine makes an excellent vehicle for dishes which can be 
chewed easily, until the patient gradually becomes accus- 
tomed to harder foods. Hundreds of such soft, easy-to-chew 
dishes can be prepared with Knox Gelatine. These are also 
useful when chewing is difficult after extractions. 


Knox Sparkling Gelatine surpasses in all respects the 
minimum U. S. P. standards of purity. It provides 85% 
of readily digested and utilized protein. 


Dentists recommend feeding Knox Gelatine in 10% 
solutions (one package dissolved in ten ounces of soup, etc.) 
for three days before extraction. It has been shown to be 
of value for reducing blood clotting time where hemor- 
rhagic tendency exists. 


Quite a remarkable product—Knox Gelatine. Made as 
carefully as an ampule solution. For use where additional 
protein is required in the diet of the convalescent, the 
tuberculous; diabetic or post-operative patient. 


K fv O X SPARKLING 


GELATINE 


KNOX GELATINE LABORATORIES | 












470 Knox Avenue, Johnstown, N. Y. 
Please send me informative literature. 
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LUBRICATES 


CLEANS 
RM PREVENTS 
i RUST 


8 





Endorsed by Authorities 
for High-Speed Equipment 


3-in-One Oil is a special blend 
of three of the finest oils available 
—insures “‘triple action’’—cleans, 
lubricates and prevents rust. 
3-in-One Oil fills the pores in 
the metal, makes lubrication last 
longer, speeds up equipment, keeps 
out moisture, and makes metal 
bright and shiny. 3-in-One Oil 
has no offensive odor, can be used 
on equipment at any time. It 
actually saves repairs to costly 
instruments and gives them long 
life and service. Keep it handy. 


3-IN-ONE OIL 












=| *MADE OF BEST GUTTA PERCHA 


CRESCENT DENTAL MFG. CO. 
1839 S. Crawford Ave. 








X-ray Developer 


in 30 seconds! 


Concentrated Liquids 


FINK-ROSELIEVE CO., Inc. 
raphic Fine Chemicals 
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REVELATION 
TOOTH POWDER 


x] THE CHOICE OF DENTISTS 
IN EVERY STATE 


Without bluster, nor pseudo- 
scientific claims . . . on sheer 
merit, Revelation Tooth Powder 
became a “best seller,”” thanks 
to recommendations by Dentists 
everywhere. During thirty years 
Revelation has been demonstrated 
to the profession as an efficient, 
pleasant, grit-free cleanser; bene- 
ficial for gums; effective in re- 
moving stains. 


ALSO RECOMMENDED 
FOR DENTURES 


Revelation Tooth Powder is an 
efficient cleanser for dentures 
and orthodontic appliances. Many 
dentists find that a little Revelation 
sprinkled on new dentures pre- 
vents plate breath. 





for personal use. 


You are invited to make your own test. In sending the 
coupon for samples, please specify the kind desired. 


FSP FS SS SS SS SS SBS SS SSS SSS SSS STS SSS SSS eS 


+s AUGUST E. DRUCKER CO. 
1 2226 Bush Street, San Francisco 
m:( ) Send full size can for personal trial. 


'( ) Send testing samples for patient distri- 
: bution. 


RST ae eR Ee at a: Fe > Pe re 
NS ik PAE: BISBEE ORE hans oo ns 
BS inp Siig: cnet pas aia Pit ods 5 


Supply of Samples § OH-106 Kindly enclose professional stationery 5 


or your patients SSCL LLL LLL LLL LLL LLL LLLP LLLLLLL.. 








Tree rrrrrtrtrttrtfgetetlreoere . 











HEADACHE IS DISABLING 


| Headache may be as disabling as a grave illness. 
| Migraine surely is. It is noteworthy how quickly 
| the patient can obtain relief with Peralga. This 

non-narcotic analgesic and sedative combination of 
amidopyrine me barbital relieves pain quickly, 
yet does not cause drowsiness when the patient 
must remain at work. That is why Peralga is ex- 
tensively prescribed in recurrent painful conditions, 
such as migraine and dysmenorrhea. Supplied in 
tablets and powder. Trial quantity sent on request. 


oo = —— SSS ————————— —— 
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DENTIFRICE-1956 STYLE 


Must a dentifrice be sweet? 


Should a dentifrice scour? Modern science 
says, ‘“No.”’ Albodon has broken with the 
tradition of sweetness and instead lets you 
enjoy the refreshing, natural taste of its pure 
ingredients. Albodon is nearly completely 
soluble; it cleans by literally washing your 
teeth clean. Sodium perborate, sodium 
bicarbonate, and sodium chloride are the 
principal ingredients held together in a 
colloidal base that prevents scattering and 
insures a constantly uniform mixture of all 
ingredients. Albodon is new—a modern 
dentifrice for a more efficient age. Avail- 
able in two sizes. Trial supply gladly sent. 


LBODON 


WILLIAM R. WARNER & CO., INC., 113 West 18th St., New York City 





1366 


MILLER’S ELECTRIC 
HANDPIECE 


a For Chair and Laboratory Use 
a Save your present handpiece| 


for oral work. 







‘ Ask your Dealer for Free 
<9. Demonstration or send 
for Catalog. 


CHICAGO WHEEL 











& MFG. CO. 
1101 W. Monroe St. 
> Dept. G 





Chicago, IIl. 














D. P. DENTURE BLANKS 


Permanent Color 
Non-warping 
Made in U.S.A 


Write for literature and prices 


DENTAL PLASTICS CO. 


4 . ¢ = 4 ‘ 4 - 
1702 E 6ist ST Sobhm ¥, ier 28 3° 


| 40¢ dozen $4.00 qross 
'© PERMANENTLY MOUNTED 














é 


© SAFETY FOR PATIENT 
© PROTECTION FOR YOU 


HCRESCENT DENTAL MFG.CO 
1839 S. Crawford Ave. CHICAGO 














with Coupon — 


AN YOU think of anything 


costing so little that can mean 






as much in gaining and holding the respect of your 
patients ? Dixie-Vortex manufactures two kinds of paper 
Dental Cups, the cone shaped cup (opposite) and the flat 
bottom type illustrated below. Both types are specially 
made for dental offices and hold alcoholic solutions indefi- 
nitely. Note special deal on Dispenser and Cup Holder 


below. 


EE 

Chicago, Ill. 
‘DIXIE-VORTEX C< 
0 


Please send 








countries on request. 


DISPENSER 
and Cup Holder 


DIXIE -VORTEX CO. | } 


NIEVORTEX COMPANY, 421 N. Western Ave. Chicago, fil. 
thousand coneshaped Dental Cups at $2.65 per thousand. 


It is understood that with these cups I am to receive a $3.00 
dispenser and Allegheny metal cup holder FREE. Prices in Canada and foreign 
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Easton, Pa. 
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mahogany finished 


() Please send facts and prices covering flat bottom dental cups and dispensers. 





Name and Address 
City and State 











My Supply House is 
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NASCENT OXYGEN— FOR 
ORAL ANVISEPSIS 


Vince is being effectively used ia three ways for three 
important purposes. Dentists use it resultfully as a paste 
for application in the treatment of gingival infections. 
For home treatment and for routine mouth hygiene, 
dentists recommend Vince to their patients as a tooth- 
powder, mouthwash and gargle. @ In one product, the 
antiseptic and detergent properties of nascent oxygen 
are made available for thorough and complete oral 
cleansing. Vince is pleasant to use; it is not harsh 
or irritating—it is exceptionally well adapted for the 
hygienic care of the teeth, mouth and throat. Let us 
send you a trial supply with our compliments. 


VINCE 


VINCE LABORATORIES, INC., 117 West 18th Street, New York City 









































m I T E E x (Nitrate Base) 
DENTETTES 


Require only half the exposure of regular emulsion 
films. Splendid detail and contrast. 
Prices of Bi se targa the modern Dental Film 












Nitrate Dentettes Regular Dentettes Gro. — 
One Film Packets ......... arr One Film Packets........... $3.00 Faster Than 
Two Film Packets......... 4.00 Two Film Packets.......... 3.50 egular 
Sold through supply dealers. Free samples on request. Emuleion 







Films .... 


GEO. W. BRADY & CO., 809 S. Western Ave., Chicago 











WILLIAMS’ 


DEVITALIZING PASTE 


DANDY—DEADLY—DOPE 


Gives prompt and effective results. Follow the directions with each package and 
it is hard to go wrong when you devitalize with WILLIAMS’. 


PAINLESS 
WHEN USED AS DIRECTED 


KING'S SPECIALTY CO., FORT WAYNE, IND. 




















TRAUN’S NEW GRANULAR PINK 


Nature Alone 
Like Life Itself lts Rival” 


True pride in accomplishment is brought out in Traun’s Granular Pink veneering 
rubber. A denture with a facing of this rubber is something to be truly proud of. It 
reproduces to perfection the natural tissues even to the illusion of tiny bloodveins. 
This superb veneering material is free packing. It has a tacky surface enabling you 
to cut down on time and labor in making facings. Your clients will be delighted 
with it. And the extra cost to you is negligible. 

Send One Dollar with our coupon and a generous trial supply will be sent you 
at once. 

Buy From Your Dealer. Prices: $11. 00 per pound, mit 00 per quarter pound, $1.00 Sample package. 
or ee ee re ee a lai ee ea ee ne 

ATLANTIC } RUBBER MFG. a 


Successors to Traun Rubber C 
10 


239 Fourth Ave. Dept. OH-36 New York, N. Y. 
Enclosed $1.00 for a sample package of Traun’s GRANULAR PINK. 
DP. ceudbtivdsdicbeunbbiciede ve tewiatiddeicccka dds SE de cdnadddbdewicbabusbdadédidocdasessaoe 
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a REVELATION in 
Radiograph Diagnosis 


the new 


“INTENSITONE 
DISC” 


for use with 


BURTON'S 
X-RAY 
PROJECTOR 


Once more Burton takes the lead! TENSITONE DISC” the sharp, 
The new “INTENSITONE DISC’ clearly defined enlargements af- 
recently developed by Burton's forded by the Burton X-ray Pro- 
Scientific Department for use with jector, and the dentist has a most 
Burton's X-ray Projector gives the indispensable diagnostic aid. Too, 
dentist one of the most important it gives the dentist the most effec- 
diagnostic aids yet developed for tive way to present the advantages 








interpreting x-ray films. of modern dentistry to his patients. 
The “INTENSITONE DISC” brings PRICE: *38.22 COMPLETE 
out the tones on the radiograph so__—iIncluding Intensitone Disc: Illus- 


sharply that no area of contrasting trated Course on ‘Patient Educa- 
density can possibly escape notice. _tion’’: Educational Film: Screen: 


Add to the benefits of the “IN- Drawing Pad: and Mask. 





NOTICE TO ALL OWNERS OF 
BURTON X-RAY PROJECTORS 


Upon request you may obtain the indispensable ‘‘Intensitone Disc’’ 
without charge. Send for it at once. 





BURTON MANUFACTURING CO., Inc. 


CHICAGO—605 N. Michigan Ave. NEW YORK—2112 Broadway 


OVER 31,000 DENTISTS USE BURTON EQUIPMENT 
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NO DETECTABLE 
AMOUNT of ARSENIC 


IS TO BE FOUND IN THE 


ZINC OXIDE 
USED IN MAKING 
CARBOL EUGENOL 
PROVED BEST BY YEARS OF TEST 


KING’S SPECIALTY COMPANY, FORT WAYNE, INDIANA 
NAIL BITING and 


H U THUMB SUCKING 


TRADE MARK Thumb sucking causes crooked teeth, 
high vault, and deviated nasal septum which results in inflammation of 
the nose, throat, middle ear, and often partial deafness. 

Recommend THUM for cases you come in contact with. It contains no 
harmful ingredients and children cannot possibly remove from fingers. 
The price is only $1.00 per bottle and is obtainable through your 


dental dealer. 
NUM SPECIALTY CO. 
























4614 Fifth Ave., Pittsb 
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Let the Official 


A.D.T.A. 


Financing Plan 


RING YOUR EQUIPMENT UP-TO-DATE 











No one knows better than you how seriously 
the skilful. practitioner can be handicapped 


Cooperatin 
by old or inadequate equipment. ” . 


Manufacturers 


Instruments and equipment of the latest types 
facilitate work, save time and frequently THE AMERICAN CABINET CO. 


pay for themselves out of increased income. : BUFFALO DENTAL MFG. CO. 


You can replace obsolete equipment through WILMOT CASTLE CO. 

the Official American Dental Trade Associ- CLEVELAND DENTAL 
ation — Equipment Acceptance Corporation MFG. CO 

Financing Plan. This Plan provides the lowest | : 

rates for monthly payment terms ever DENTAL SPECIALTY CO. 
offered to the profession. Here are some of DETROIT DENTAL MFG. CO. 
its remarkable features:— 








GENERAL ELECTRIC 
1. May be arranged with no initial X-RAY CORP. 


payment. 
2. Credit can be extended over a THE HEIDBRINK CO. 
period of 36 months. McKESSON APPLIANCE CO. 


3. Carrying charges at the rate of PELTON AND CRANE CO. 
5.157% for 12 monthly payments, 
and E.A.C. insures the equipment RITTER DENTAL MFG. CO., Inc. 


against fire risks. \ WEBER DENTAL MBG. CO. 


: ‘ 

let the Official A. D. T. A. Financing Plan “THE S. S. WHITE DENTAL 
fill your needs for new scientific aids and MFG. CO 
equipment. 


QUIPMENT ACCEPTANC 


AUNIT OF COMMERCIAL INVESTMENT TRUST CORPORATION 
ONE PARK AVENUE, NEW YORK 
CAPITAL AND SURPLUS OVER $100,000,000 


ASK YOUR REGULAR DEALER 
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atenteD POlishing & Grinding 

Individual Dust Collector 

for use with your own polishing electric motor 

= 9 5 ASSHOWN or $120 with 
e electric polishing and 

grinding motor. 

SEND FOR > 

FREE BOOK DON’T 

ABOUT THE 

panceerss | BREATHE | | 

OF DUST a 


CAUSING Polishing & Grinding 
COLDS, 


PNEUMONIA, D U fe T : | 


TUBERCU- ; 
LOSIS AND LEIMAN BROS. 4 
DEATH er DUST COLLECTO 4 
LEIMAN BROS., INC. NEWARK, NEW JERSEY | 


LEIMAN BROS. NEW YORK CORPORATION 


23L WALKER STREET, NEW YORK CITY 


OR YOUR DEALER | 
MAKERS OF GOOD MACHINERY FOR OVER 45 YEARS 





























Send for the new Jus- 
tiform Mold booklet. 


Try a set of Justiform 
teeth and you will ex- 
perience the thrill of 
a perfectly balanced, 
easily articulated 
denture that looks 
natural in the mouth. 


And Justiform teeth 

cost far less than 
other teeth of high 
quality. 


H. D. JUSTI & SON, INC. 


The Oldest Tooth Manufacturer in America 
32nd & Spring Garden Sts. Philadelphia, Pa. 











.* 








for prevention and control of 


post-operative pain and infection 








COUNCIL ACCEPTED 


BUTYN-METAPHEN DENTAL OINTMENT — 


Formerly called 
. This relatively new product has gained swift accept- 


BUTYN-METAPHEN ance among dentists. It offers many advantages in the 
SURGICAL DRESSING prevention and control of pain and infection follow- 
ing dental operations. The high antiseptic power of 
the well-known organic mercurial Metaphen in 1:1500 
Supplied by Abbott dealers incon- concentration is provided together with the prompt 
and relatively long-lasting anesthetic of 4% Butyn. 
Very important, too, the product és free from objec- 
ET ETE tionable taste. The ointment base is non-irritating and 
. vi S absorbable. The application of Butyn-Metaphen 
enough and suitably shaped to Dental Ointment aids tissue repair by controlling 
reach all sockets conveniently. infection and the anesthetic properties serve to keep 
sockets free from pain for several hours. 


It is useful in both prophylactic and curative treat- 
ment, for all cases of trauma from extraction, and for 
“dry sockets.” It is an excellent anodyne dressing for 
use following scaling, in the treatment of painful 
pyorrhea pockets, for abrasions of all types, and is 
useful for relieving pain caused by ill-fitting dentures. 





venient %-ounce collapsible tubes. 
The nozzle may be detached for 


ABBOTT LABORATORIES 


NORTH CHICAGO, ILLINOIS 
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THREE YEARS | 
AFTER | Nov.!7. 1933 
EXTRACTION: 
Here is photographic proof of Trupontic adaptability. 
Notice condition of the gum tissue and its adaptation 
to highly glazed porcelain. 
In this case the first right bicuspid had been missing 
for several years. The bridge was placed in the mouth 
immediately following extraction of the abscessed 
second right bicuspid. 
This Trupontic restoration is only one of many giving 
complete satisfaction in actual service. 


Adaptation of Trupontics to tissue is important. A new 
free booklet is available covering this subject. Send for it. 

















FHS COLUMBUS DENTAL MFG. CO. 





























EOPLE izke to smoke. But as 
with other things they like to 
do,,there’s often little logic to it 
beyond the simple satisfaction 
derived. So when advertisers 
present their cigarettes as cures 
for ills, real and imaginary, we 
know that the profession says 
“stuff and nonsense.” 
We advertise KGDL Cigarettes 
simply as a pleasant combina- 
tion of fine tobaccos made even 


STUFF 
AND NONSENSE 


‘more pleasant by the cooling 


sensation of menthol. They won? 
cure anything. They won’t harm 
anybody. They will prove en- 
joyable. 

Would you like a compli- 
mentary package of KQDL Ciga- 
rettes? A note on your office 
stationery will bring it by return 
mail. Brown & Williamson 
Tobacco Corporation, P.O. Box 
599T, Louisville, Kentucky. 
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A MASTERPIECE 


in Creative Chemistry 


ror many years the name Novocain has stood for the highest qual- 
ity. The combined skill and experience applied in its production 
assure uniform purity and marked anesthetic potency. It has been the 
constant endeavor of the manufacturer to supply Novocain in a variety 
of convenient forms to enable the dentist to choose the most suitable 
for his needs . . . and the service which Novocain has rendered to 
dentistry is generally recognized. 
PREFERRED BY DENTISTS: 


SOLUTION “E” Novocain 2%— 

N O V O A N Suprarenin 1:20,000 
e SOLUTION “T” Novocain 2%— 

Reg. U. S. Pat. Off. & Canada ESE SLED 


Brand of PROCAINE HYDROCHLORIDE In “Klic-Off’ ampules—also 
tablets in various combinations 


WINTHROP CHEMICAL COMPANY, INC. 


Pharmaceuticals of merit for the physician and dentist 


NEW YORK, N. Y. WINDSOR, ONT. &} 
Factories: Rensselaer, N. Y.—Wéindsor, Ont. 
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For years dentists have sug- the gums with Forhan’s is routine 


instruction to patients among many 
gested massage of the gums dentists, and has been for many years. 


with Forhan’s to supple- Benefits are two-fold: 


ment treatment atthe chair. FIRST—Forhan’s cleans teeth safely, 
helping to keep them brilliant. It 
The help given by the patient himself contains no harsh, harmful, or gritty 
—away from the chair—often plays ingredients. 
an important part in establishing or SECOND—massage with Forhan’s 
maintaining oral health. This is es- gently tones and stimulates the gums, 
pecially true in cases involving gum helping to keep them healthy. Pro- 
conditions. fessional samples of Forhan’s sent on 


For this reason regular massage of request. 

Forhan’s Astringent — This efi- 
cient preparation (the active principle 
of FORHAN’S TOOTH PASTE) has 
long been used by the profession in the 
treatment of gum conditions at the chair. 
Formula by R. J. Forhan, D.D.S. Sample 
on request. Forhan Co., Inc., Chrysler 
Bldg., New York City. 





~*~ 
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HE ORIGINAL TOOTH PASTE FOR MASSAGING 
GUMS AND CLEANSING TEETH 


FORMULA OF R. J. FORHAN, D. D. S. 











Man’s closest 
approach to human 
gum tissue 


@ Duratone is strong—showing in actual 
——— amen tests from 3 to 314 millimeters in resil- 
ee iency. (A denture in the mouth needs no 
. more than 1 to 144 millimeters. ) 

Moreover, your patients will be more 
than pleased with the natural appearance 
and mouth comfort provided by Duratone. 
So like human gum tissue is Duratone 
that patients will show no aversion to 
artificial teeth when these become neces- 
sary for the sake of better health. 


Durable Built-in Color 


In addition to strength, natural appear- 
ance and mouth comfort, Duratone has 
durable built-incolor. Before being offered 
to the dental profession, Duratone was 
mouth tested for color durability in a 
number of practical cases for over a year. 
There was no change in color. Your 
DEALER carries Duratone—your LAB- 
ORATORY makes Duratone dentures. 





SEND FOR DURATONE BOOKLET 


ITECO LABORATORIES 
PORTLAND, OREGON 
Pleas send complete details about DURATONE. 


Name 








Address 
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A Slogan Helpful to the Prosthodontist 


“MOUTH TISSUES CHANGE... 
SEE YOUR DENTIST” 








Reproduction of one of FASTEETH magazine 
advertisements urging denture wearers to have 
their plates readapted to changing mouth 
conditions by their dentists, and reaching 

nation-wide over 21,000,000 American 

homes. Prosthodontists everywhere should 
} be benefited. 


Another Construct- 


ive Suggestion nate 
ue a 7a 






Aside from the probem of well 
fitting dentures many prosthodon- pighdey® 
] tists feel the inadvisability of 5or,e,“s 
ignoring the handicaps—both at 

; — - We, en 
physical and mental—that con lacy, ashi 


) front the new denture wearer. Ag7,0r 

They prescribe FASTEETH £7, 

because it forms a thin but nj Ch e 

; n, €e, Ne 

> tenacious layer which pro- *ueel a ts acje! 
; tects soft, delicate tissues from needless pressure or pain 
° and imparts a confidence -inspiring sensation of snug security 
and naturalness. 
. They also find the mild but persistent alkaline reaction of FASTEETH 

an effective preventive of acid irritation, soreness or “hot mouth,”’ 
) as many unsolicited letters from dentists attest. May we suggest that 


you, too, give the alkalinity of FASTEETH a trial? 


Interesting Brochure FREE 


“Some Difficult Denture Patient Types’’ will help your patients to 
understand better the problem their mouths present to you. Send for 
your copy today. . . no charge. 


~ a 
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T a ee ee ee) 
sv FASTEETH, Inc., Binghamton, N. Y. 10-36 
Tear this out and Gentlemen: 
Mail Yes——please send me copy of ‘Some Difficult Denture Patient 
al Types. ”’ 

Coupon Name i @ 4 6 Olas 6.8 &. bos 28.0 6 6.6684 hw 6a le Ce oOo 6 te D.D.S. 
RS oss od 26 REDS sdb 0d baad be Raed eh cee 
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OF STATIONERY. PRINTING. PATIENTS RECORDS, FILES ET 


QUALITY AND SERVICE AT MINIMUM PRICES 


PROFESSIONAL PRINTING GO. DON'T BUY 


America’s Largest Printers to the Professions WITHOUT SEEING 


101-105 LAFAYETTE STREET — NEW YORK, N. Y. OUR SAMPLES 
MAKERS OF THE FAMOUS HISTACOUNT PATIENTS’ AND BOOKKEEPING FORMS AND PRICES 





CATALOGUE. ACTUAL SAMPLES ANO COMPLETE PRICE =| 
Cc. 



















Clean « Dry - Compressed 


Revolutionary 


NU-MATIC COMPRESSOR 


No Motor, No Oiling, No Vibration, No Noise 
WRITE FOR CIRCULAR 09—CLAYTON MFG. CO., 509 S. Marengo, é thambra, California 














MANUFACTURING CO. 


Personal Appearance Counts! 


For better professional garments designed and 
made-to-order for Doctors and Nurses. 

Write for our 20 page professional catalog complete 
with cloth samples. 


MANHATTAN MFG. CO. 























Dept. O. 3223 N. Halsted St. Chicago, IIl. 
FRESH AIR ONLY 
all enters the bulb of the < 


oe a ee SS 
Dental Chip Blower 


Aseptic! Clean! Powerful! Positive! 





Patented side valve permits only fresh 
air to enter bulb. Check valve prevents 
sputum from being taken from patient’s 
mouth. Tubes easily detached for steril- 
ization. Price: $1.25 with cold air points; 
$1.35 with warm air points; $1.75 with 
combination warm and cold air points. 
Order from your dealer. 





NEW CATALOG listing the complete line 
of MOYER Dental necessities now ready. 
Copies mailed on request. 





COLD AIR 


THE J. BIRD MOYER CO., INC. 


1210-14 Vine Street Made in U. S. A. Philadelphia, Pa. 
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WE WILL SEND YOU 
THIS FREE BOOKLET 


Highly readable, illuminating and authoritative, 
this attractive 32-page booklet, briefed from 
scientific papers by recognized authorities, will 
enrich your present knowledge of Vitamin D 
foods and Viosterol. 

As such, itis certain to take front-rank position 
on your “‘active’’ reference shelf, a worthy and 
valued addition, now and in years to come. 


Send for your free copy today! 





Includes subjects of such far- 
reaching importance as: Vita- 
min D in tooth building, nour- 
ishment and protection; its 
scarcity in foods; its impor- 
tance in forming teeth and in 
preventing caries, and many 
others of vital interest to every 
dentist. 

Dependable sources of Vitamin D effect under 


the Steenbock Irradiation Process include: 











Vienne ante be cone pat cities. 

ucts produced under the Metabolized Vitamin D 

Steenbock — by Ab- suid milk available in nearly 

bott, Mead Johnson, Parke- 300 cities. 

Davis, Squibb and Winthrop. Other Vitamin-D-enriched 
Irradiated Evaporated {foods include: Cocomalt; 


Milk is available in every 
part of the United States and 
Canada and in many other 
countries. 

Irradiated Vitamin D fluid 
milk—now available in most 


Dryco Powdered Milk; 
Fleischmann’s Irradiated 
Foil Yeast; Ovaltine; Quaker 
Farina, Muffets Whole 
Wheat Biscuits, and Quaker 
and Mother’s Rolled Oats; 








Sunfed Flour. 





large and many smaller 


WISCONSIN ALUMNI RESEARCH FOUNDATION* 





*A corporation not for private profit . . . founded in 1925 
. . . to accept and administer, voluntarily assigned patents 
and patentable scientific discoveries developed at the 
University of Wisconsin. By continuous biological assays 
the public and professional confidence in accurately 
standardized Vitamin D is maintained. All net avails above 
operating costs are dedicated to scientific research. 


MADISON 
WISCONSIN 
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Dicalcium Phosphate Compound 


with Viosterol Squibb 


THe NEED for calcium by pregnant 
and lactating women is well recog- 
nized. Its importance in orthodontic 
procedures is, however, sometimes 
overlooked. In addition to the appli- 
cation of mechanical force to accom- 
plish tooth movement and bone 
expansion, calcium and phosphorus 
must be provided for increased bone 
development. Supplementing the diet 
with Dicalctum Phosphate Com- 
pound with Viosterol is advisable in 
many cases. 

Dicalcitum Phosphate Compound 
with Viosterol Squibb provides cal- 


E-R: SQUIBB & SO! 





cium and phosphorus in proper ratio 
and sufhcient Vitamin D to assure 
absorption and utilization. 

Dicalcium Phosphate Compound 
with Viosterol Squibb is available in 
tablet and in capsule form. Each 
pleasantly flavored tablet supplies the 
equivalent of 2.6 gr. calcium, 1.6 gr. 
phosphorus and 660 units of Vitamin 
D (U. S. P. XI). They are supplied 
in boxes of 51 tablets. Two capsules 
are equivalent to one tablet. They are 
available in bottles of 100 capsules. 
Samples and literature are available 
to dentists on request. 
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~“ NAVITOL 


A year AGo the House of Squibb 
introduced Navitol as a very econom- 
ical and unusually potent source of 
natural Vitamins A and D. Effective 
September 1st, Navitol became avail- 
able at even lower prices and with a 
potency higher than that of Halibut 
Liver Oil with Viosterol. This makes 
it possible for dentists to prescribe 
Navitol to a great many patients who 
need a rich source of Vitamins A and 
D and to whom economy ts an im- 
portant consideration. 

Navitol—Squibb Natural Vitamin 


VFACTURING 
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Oil—is available in dropper bottles 
and in capsule form. The oil contains 
at least 55,000 units of Vitamin A 
and 10,000 units of Vitamin D per 
gram (U. S. P. XI). Each 3-minim 
capsule contains at least 9400 units 
of Vitamin A and 1700 units of Vita- 


min D. 
List Price 
5-cc. bot. of oil (with dropper). .$ .40 
50-cc. bot. of oil (with dropper). . 2.25 
Box of 25 gelatin capsules 
Box of 100 gelatin capsules 
Box of 250 gelatin capsules 


Descriptive literature upon request 
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The Cod Vitamins in 
Prophylaxis Against 
Dental Caries 











In ‘‘Accepted Dental Remedies’’ is- 
sued by the Council on Dental Thera- 
peutics of the American Dental As- 
sociation (1935, page 82) the in- 
fluence of the cod vitamins on tooth- 
building and prophylaxis against 
caries is discussed as follows: 

“Cod Liver Oil has a favorable in- 
fluence on the absorption and subse- 
quent deposition of calcium and phos- 
phorus in the bones and in the teeth. 
Consequently, Cod Liver Oil is con- 
sidered to be among the medicinal 
foods which, because of their vitamin 
content, apparently have a bene- 
ficial effect on the development of 
teeth and aid in the prophylaxis 


COD LIVER OIL 


against dental caries.... 

“The beneficial properties of Cod 
Liver Oil are due not alone to the 
presence of Vitamin D. Cod Liver Oil 
also contains Vitamin A... . The 
normal development of the enamel of 
teeth may in part be dependent on an 
adequate supply of Vitamin A. 

“The probability exists that Vitamin 
A deficiency would be accompanied 
by Vitamin D deficiency, in which 
case administration of Vitamin A 
alone may not be beneficial. Products 
containing Vitamin A and D approxi- 
mately in the ratios found in Cod 
Liver Oil are to be preferred as a 
prophylactic agent against caries.” 


CONCENTRATE 


- - the vitamin-value of cod liver oil, 


without the fatty bulk 


The natural A and D vitamins of time-proved cod liver oil 
are now available in potent, palatable dosage forms, suited 
to every type of patient. White’s Cod Liver Oil Concen- 
trate is 100 times the potency of cod liver oil*. Two drops 
of White’s Cod Liver Oil Concentrate, Liquid, equals 1 
teaspoonful of oil*; one pleasantly flavored tablet also 
equals a full teaspoonful, and one capsule equals 4% teas- 
poonfuls. In Liquid, Tablet or Capsule form, this concen- 
trate provides unsurpassed convenience and palatability, 
and the special efficacy for which the cod liver oil vitamins 
have always been distinguished. 


*U.S.P.X1 Minimum Standards. 


113 NORTH 13th ST. 
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WHITE LABORATORIES, INC. 















INDISPENSABLE 


. » » once you’ve used it 


Never before has it been possible to illuminate 
the inside of the mouth without heat or glare. 
The Pelton Localite does it from any angle — 
upward from below, or downward from above. 
Its tiny 4-watt lamp costs less than 2c weekly 
to operate and generates 
no heat whatever. Built 
for unit or wall attachment, 
or on its own stand. Ask 
your dealer or write us 
for full details and prices. 





THE PELTON & CRANE CO. 
BETROItT . . . . MICHIGAN 
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REYNOLDS ARTICULATING PAPER 


gives sharp details without smudging, 


is convenient and clean to use, 


costs very little. 


8 Books 
for $1.00 


through your dealer 


MAGNA-VIEW 
X-RAY ILLUMINATOR 


A PRACTICE BUILDER 


; your best ethical medium 
for presenting dental requirements 
to patients. 


DRAMATIC . AUTHORITATIVE 
MODERATELY PRICED 


) See it at our supply house or write 
o-day for literature. 


PROFESSIONAL MFG. CO. 
154 Nassau Street, New York 

















CLEAN and POLISH 
Teeth — Gold — Porcelain 
Faster — Better — Safer 


Can't scratch—the pumice is in 
the discs. $1. a box, any style 
or assorted. Samples on request. 





Sold by Better Dealers Everywhere 


J. F. JELENKO & CO., Inc. 
136 W. 52nd St., New York, U.S.A. 


Where MASSAGE 
Tlalolidehacte| 


Asan aid to 
preventive 


dentistry 


.. the INDEXO rub- 
ber brush provides a 
ul tel t ee Mol ol iol alial:) 
just the right amount 
of stimulction. 


Vigorous rubbing is unnecessary placed 
on the finger, the scientifically designed rub 
ber bristles, enable the patient to massage 


the gums gently, but firmly without 
irritation or injury to the tender tissues. 


SEND COUPON FOR FREE SAMPLE 


INDEXO FINGER TOOTH BRUSH CO. 
420 Lexington Ave., New York, N. Y. 


Please send free sanole 
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| | 
fluids of the mouth 





Extraordinary density and cohesion of the microscopic 
particles of FLECK’S CEMENT resist the inroads of those 
destructive elements ever present in the fluids of the 
mouth. Extraordinary density combines with enduring 
strength to give you an ideal cement you can depend 
upon for safer, certain cementations. Order a box at 
your Dental Depot TODAY! 





Constant Production Control Tests in our laboratory, reveal 
the following results in accord with A.D.A. Specification No. 8. 












































CONSISTENCY pt: Ang ULTIMATE COMPRESSIVE FILM DISINTE- 
OF MIX Orr STRENGTH ( Average) THICKNESS | GRATION 

RANGE 1 HOUR 7 DAYS MAX MAX 

DISK 
30 + Imm 

in diameter 6 to 8 14,500 Ibs. 19,500 Ibs 20 0.10% 

' minutes per sq. in. per sq. in. microns by weight 
» SOLD AT ALL DENTAL DEPOTS 






“i, INC., > MANUFACTURERS - 105 E. 16th ST., NEW YORK 





+ ee a ot qn 


OTERO, 


i tin et ie a ead 

















1388 





The Mailman brings me a dozen 


ads a day 








Every business day for years the 
mailman has left at my door material 
for at least a dozen ‘“‘perfect’’ adver- 
tisements for Alkalol. 

I say ‘‘perfect’”’ because these dozen 
ads are in the form of voluntary testi- 
monials from Doctors—Doctors in all 
parts of the country who use Alkalol in 
daily practice. 

Here are only a few of the many 
hundreds in my files. I have grouped 
them according to principal uses. Ac- 
tual signatures are withheld, of course. 


Alkalol for Nose and Throat 

“Used extensively for chronic ca- 
tarrh” . . . ‘Consider Alkalol first in 
its field” . “I find Alkalol soothes 
without the annoying reaction most 
nasal remedies give’ “One of the 
most cleansing and soothing treatments 
used today for eyes, ears, nose and 
throat. It never irritates” . “Alkalol 
very efficacious in treatment of nasal 
conditions”’ ‘“‘Have recommended 
Alkalol many times and find it healing 
and non-irritating”’ Best mucus 
solvent in nasal work’”’ ‘The best 
preparation on the market today for 
eye, ear and throat work” . “Excel- 
lent for irrigation of sinuses. Soothing 
to mucous membrane” ‘Surprising 
relief in congested and “sore mucous- 
membrane” 


Alkalol for Eyes 


“IT have never found anything quite 
as soothing for tired eyes” ... “It fills 


the need for a mild, soothing solution” 


. “Exceptionally soothing for tired 
eyes” ... Have many oo using 
Alkalol to relieve eye strain’ . “Have 
used Alkalol for 35 years”. . . “Alkalol 
very soothing as an eye wash” 

“Best preparation I have ever used” 

‘‘Alkalol best of all for use in the 

eyes” ... ‘Best solution I have ever 





Your card or letterhead 
will bring a FREE 
SAMPLE of Alkalol 
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used” . . . “‘Have used Alkalol as an 
eye wash with splendid results’’ 
‘‘Most of my work is done under arti- 
ficial light, which promotes eye strain 
and [| find tnat Alkalol affords great re- 
lief” . . ‘Especially soothing to the 
eyes’ ... “‘I can and do sincerely pre- 
scribe Alkalol where an - od bane is 
needed. It is very soothing”’ 


Alkalol for Mouth and Saal 


‘Especially effective after extraction. 
Promotes healing of torn tissues more 
rapidly than anything I have ever used” 

‘Finest after- extraction wash | 
have ever used” . ‘Very soothing for 
sore gums” “Most soothing solution 
I have ever used in oral work’’ . . . ‘Far 
better to use Alkalol and avoid. addi- 
tional irritation”... ‘“‘Use it in my own 
family and suggest it to my patients” 
... “I have found Alkalol very effec- 
tive in relieving mouth soreness”’ 


Simple Test Tells Volumes 


Let me send you a free eye-dropper 
bottle of Alkalol. Then try it in your 
own eyes. Alkalol has such a wonderful 
soothing healing action on the delicate 
membrane of the eye that it has been 
used for years to clear the eyes of in- 
fants after silver treatment. 

Doesn’t it stand to reason, Doctor, 
that if Alkalol has been so successful in 
treating such a supersensitive organ as 
the eye, that it must be equally effica- 
cious as a douche or spray in coryza, 
rhinitis, etc? Send your card today. 

. * 7 


Please remember that Alkalol is a 
delicate product and should not be dis- 
pensed from opened containers. Pre- 
scribe Alkalol in original 8 or 16 ounce 


bottles. 
(Signed ) 
ten ou 
J. P. WHITTERS 
The ALKALOL Company 
Dept. O-1036 


Taunton, Massachusetts 
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NOVOTHESIA 
ee 
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The Dentist’s great- 
est enemy is fear. 
Fear of pain keeps 
more patients away than all other 
causes combined. 


NOVOTHESIA 








NOVOTHESIA (Dicks) is a non-tox- 
ic, non-narcotic surface anesthetic. It 
is applied locally. It desensitizes and 
sterilizes within three minutes, en- 
abling you to use needle without 
pain. Its use banishes fear. 


Send for free trial bottle and see for yourself. 


SPECIALTY PRODUCTS CO., Inc. 








433 Bourbon St., New Orleans, La. 










, 3 a 
wee an sc ee we ee ee ew oe 








THE SILVODENT COMPANY 10-36 
17th and Alberta Sts., Portland, Ore. 


You may send me a copy of your 
free booklet about SILV-O-DENT, 
Oxy-eugenol silver. 
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dental plaster you can buy. 


Ask your Dealer for free samples 





You Always KNOW 
How It Will Act! 


There’s nothing tempermental about 
French’s Dental Plaster. You know in 
advance the exact results it will give 
every time you use it for impressions 
or models. It is this absolute dependabil- 
ity for accuracy and uniformity that 
makes French’s the most economical 


SAMUEL H. FRENCH & COMPANY 


_ Plaster Manufacturers for Over 90 Years 
4th & Callowhill Sts. 


Philadelphia, Pa. ites 





v 


FRENCH’S 
DENTAL 
PLASTERS 


“IMPRESSION’’—sets in 
3 to 5 minutes 

“REGULAR DENTAL”’— 
sets in 8 to 10 minutes 


“FREN-ROC”’ (artificial 
stone) sets in 8 to 12 min- 
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BALAN 


For perfect health the pH 
of the blood must be bal- 
anced exactly at pH 7.4. 
BiSoDoL meets the needs 
of alkali medication with 
efficiency and safety. 




















Samples available to the 
profession on request. 


The BiSoDoL <= 
Company 


New Haven, Conn. 





OW IN TWO FORMS 
BiSoDoL Powder BiSoDoL Mints 























St. Gn 


City... 
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MALLOPHENE 


Stimulates Epithelial Regeneration 



















Dentists are enthusiastic over the 
effectiveness of Mallophene, the 
penetrating azo-dye antiseptic. 
In paste form, it is useful as a 
packing to assure bacteriostasis 
after extractions and to stimulate 
regeneration in dry sockets. 


Gingival abrasions, marginal ul- 
cerations and accessible alveolar 
necrosis are amenable to appili- 
cations of Mallophene in solu- 
tion, powder or paste. 


Mallophene is available 
os a Soluble Disc, 0.1 gm. 
(1% grs.)—a convenient 
form for the preparation 
of aqueous solutions of 
any desired strength up 
to and including 4%. 
Also as a powder which 
may be used in making 
up solutions, paste or oint- 
ment, according to the in- 
structions in the literature. 








SS 


ST. LOUIS - CHICAGO - PHILADELPHIA 


CHEMICAL WORKS NEW YORK - TORONTO - MONTREAL 








MALLINCKRODT CHEMICAL WORKS, ST. LOUIS, MO. O.H. 10 


Please send latest clinical literature: 


EE ae aE en SE es we” ES sere wey Ore Beem ee 























' fp . 
The Recommendation 


OF YOUR PATIENTS... 


geet are many ways to promote 
pati commendation, but one 


that can undoubtedly contribute to a 
dentist’s reputation for skill among his 
patient's, is the judicious use of local 
anesthesia. 

And, the dentists who realize the ut- 
most from local anesthesia, know that 
the judicious selection of local anes- 
thetic solution plays an important part 
in their success. 

They are the dentists who want to 

be certain of the efficiency and safety 
of the solution ... the ability and re- 
sponsibility of its manufacturer. Many 
of them prefer a Novocain-epinephrin 
solution or Novocain with Cobefrin in 
Cook “Carpule” cartridges. 
Note: It is the use of a normal saline ve- 
hicle that anesthetic solutions (Cook) differ 
from those available in R. B. Waite cartrid- 
ges and ampules. 





Carpule 





Pag ag sg 








TWODIS 


ANESTHETI(SO. 
Novocain with Cobefrin\availc 


® There are many thousands of 
dentists who are regular usen 
of Novocain with Cobefrin and 
who believe that Cobefrin mor 
nearly approaches their ideal of 
the most satisfactory ischemic 


agent. 


Some of these men have been 
using anesthetic solutions com 


pounded by either Cook Labo 


ratories or the Antidolor Man 


ufacturing Company for many} 
years, and when Cobefrin wa 


first developed, continued to 
purchase it in the solution to 
which they were accustomed. 


They know that both solutions 
possess the necessary anesthetic 
efficiency—they realize that both 
possess an unusual margin of 
patient-safety — that both meet 
the high standards of quali 
upon which their practices aft 
founded. 


But, eac 
tinct cha 
which 4 
which h 
mind as 
damenta 
satisfactc 


These ch 
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interestec 


tespective 


COOK Li 
TheANTI 


17( 
Ne 


Rensselae 





Trademark Reg. U. S$. Pat. Off., Winthrop 
Chemical Co., inc., Brand of Procoine HC. 


Irdemark Reg. U.S. P 
Co., Inc., 
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available in either... 


But, each solution possesses dis- 
tinct characteristics in its formula 
which appeals to its user and 
which has identified itself in his 
mind as representing those fun- 
damentals comprising the most 
satisfactory solution. 


These characteristics occur in the 
vehicles or bases used in the so- 
lutions either of which assures 
the dentist of a non-irritating 
solution. W einviteinquiries from 
interested dentists regarding the 
fespective advantages of each. 





COOK LABORATORIES, INC. 
Th ANTIDOLOR MFG.CO.,Inc. 
170 Varick Street 
New York, N. Y. 


Laboratories 
Rensselaer & Springville, N. Y. 








Iademark Reg. U. S. Pot. Off., Winthrop Chemical 
Co., Inc., Brand of Nordefrin 









A RECORD OF 


Y have anesthetic solutions 
(R. B. Waite) enjoyed the confi- 
dence of thousands of dentists the 
world over for forty-five years? 

The best answers to this question 
may be procured from users of anes- 
thetic solutions in R. B. Waite cartrid- 
ges or ampules. They have confidence 
in their efficiency. These users will 
have had practical experience with 
them at the chair and have proven their 
high margin of safety. They are aware 
of the manifold features of the com- 
pound vehicle* not found in any other 
solution available. 

All these comprise a record of per- 
formance that fully justifies the con- 
fidence placed in anesthetic solutions 
(R.B. Waite) and which can be reflected 
in your own local anesthesia. 









*If you are not familiar with the proper- 
ties of the base or vehicle used in Novocain- 
epinephrin solutions or Novocain with 
Cobefrin (R. B. Waite), we invite your inquiry. 











B.WATTE 
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New and Zé Items of STATIONERY oo a 
emi ae x N A 
ractical 325s Smet tng. 88 new = 


soo Lc AR RO D Ds” ‘high grade » white ape hie x 3% Professional ex 
of Mississipp: Rover) 
ja 
232 West 55th St. Bee ae 
American Printing Specialty WR zon Gea ne. la | 


References: Corn Exch. Bank Trust Co., N. Y. Low Prices on separate items, 


COLUMBIA READY-MADE STONE MODEL BASES 


A real incentive to use study models, because they make 
the making of ‘*‘presentable”’ study models easy. Just pour 
in plaster and mount the anatomical casts. No forming, ne 
grinding; the casts occlude automatically. 
Made in 5 standard sizes 
Study models let patients see their mouths as you see 
them. Use study models as regularly as you do x-rays. 


Send 20c in stamps for a sample set—upper and COLUMBIA BENTAL & X-RAY CORP. 
lower — LITERATURE ON REQUEST 131 East 23rd Street, New York, N. Y. 

















































CLARK SERVICE—THINK OF GLAZBROOK 

We specialize in servicing and reconditioning all A. C. 

Clark Products. We maintain a thoroughly competent 

ALL staff of trained mechanics. The workmanship 
A C C is guaranteed 100%. 


We _ welcome 
Rr your inquiries, 
We will recondition your K E Estimates gladly 
A. C. Clark Equipment at a UIp given. No obli- 
minimum of cost. We can replace MEN gation. 
broken or worn parts promptly. No waiting, T Pp 
no delay ARTs 
Direct or through your Dealer 
GLAZBROOK BROS. DENTAL SERVICE SHOP 
7225 Wentworth Ave. Chicago, Ill. 








small, firm oy 8-p-r-e-a-d- ©, pertostes for cleansing small g@ short angle permits easy ac- 
children’s teeth 


bP x rubber cu eA gees om to all go — prox- 
contacts eve surf @ differ from widely used BS o. of soft tissue es act- 

| le aan neck of ever. tooth, am en Polisher only in size cess difficult with other mandrels 
gum margins @ same qualities that make @ used with BS Polishers it 
the BS Polisher the finest prevents grit from entering the 


e gentle to patient; no exposed prophylaxis cup available today handpiece 


pliable cabier Gai ened yd @ costs only 680 per doz. @ accurately designed 
, A Special Prophylactic Kit @ ideally constructed 

@ rapidity of operation worth $4.10) complete with . when ordering please specify 
assorted polishers, mandrels, ~~ style of handpiece 


tecti sticks, tray, medicator, is avail- 
Oi entiee © bene Got oe introductory price cost is negligible; only It 


@ costs only 60c per doz. of $2.50 while they las cach, $1.05 per 


YOUNG DENTAL MFG. CO. SS50 Suburban iy 






Gentlemen: Kindly send me FREE sample of BS POLISHERS. 
SE ED Sawchwicccceccdccncés Obnensobascediss stgetenssé ococcedauese 
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Remember, BUSCH BURS are 
sharp and work smoothly under 
light pressure. Made of highly al- 
loyed, Wolfram steel. Also—try 
Busch Stones, Mirrors and instru- 
ments. Order from your dealer. 


A. Pfingst, Bible House, N. Y. 





















































CO-RE-GA is not advertised to the public. 
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@ When choosing alloy, Minimax IS the most popular candidate 
among critical dentists—dentists who choose alloy not by name, not 
i claims, not upon the basis of price, but solely upon critical appraisal 
of properties and ability to help make good serviceable fillings. 
Minimax Alloy No. 178 is elected when alloys are appraised 
point for point—because Minimax continually delivers the wide range 
of working properties essential for the wide variety of cavities (large 
or small, easily accessible or difficult to get at) and the numerous vari- 
ables in amalgam technic present in practice. 
Minimax deserves your consideration; it meets specifications in every 
day practice as well as in the testing laboratory. 
The MINIMAX COMPANY 
Medical & Dental Arts Bldg., Chicago, Ill. 
fe Pa WES 
< ey sprees 
bial ay \ 
You Get More ie 
Filings suitable for alloy-mer- eS a $1.60 = 
cury gauges. 5 oz. bottle . .$1.50 per ox. , BUF 
Complies with Revised (1934) 10 ozs....... $1.40 per oz. ta hs 





A.D.A. Specifications No. 1 20 ozs....... $1.35 per oz. 











When You Purchase 


Your Next Vulcanizer 
. . . consider these 
important points: 





SAFETY .. . During manufacture, each Buffalo Vul- 
canizer is given a pressure test of 400 
pounds per square inch. This is four 
times the pressure required for vulcan- 
ite, and sixteen times the pressure re- 
quired for Luxene. 

DURABILITY Long life is a characteristic of Buffalo 
Dental Vulcanizers. Every part is made 
of the best material for its particular 
purpose. 

UTILITY ... Ample sizes, useful attachments and ac- 
cessories, and adaptability for handling 
various denture materials . . Buffalo 
Dental Vulcanizers give you exactly 
what you want. 

PRICE .. . . Buffalo Dental Vulcanizers are in the 
lower price bracket. We produce more 
dental vulcanizers than any other fac- 
tory in the world. 


When you buy your next Vulcanizer, 
think only of Buffalo Dental. 


The Lewis Crossbar shown above is the 
standard dental vulcanizer. Priced 
from $54.00 to $125.00, according to 
size and attachments. 


Send for a copy of our new Vulcanizer 
folder. 





BUFFALO DENTAL MFG. CO., Buffalo, N. Y. 
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for PARFAI 





NEW 
Instant service. Delivery made by Air Mail prepaid. 
Billing through your dealer. If your dealer is out of the Both 
particular shade or thickness of PARFAIT you want— 500 
even if it’s only inconvenient to ask him—wire for 
PARFAIT at our expense. Shipment made five minutes eo 


after your order is received. No extra cost. Billing 
later through the dealer you specify. It’s service like 
this on the best denture material made that makes 
PARFAIT the largest selling denture in the 
world. Get a PARFAIT color guide so that 


you can order intelligently. 








See that every denture you 
get from your laboratory carries 
this tag. It’s your guarantee 
against substitutes. 


THE PARISIEN CHEMICAL CO. 
Toledo, Ohio 














A Coarser-Grained Steel Would He 
Cheaper. and Easier to Machine— 


BUT .. ij 
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sdes of New Cutwetis: 





























y fer: special-alloy steel of which New Cutwells are 
made is electro-wrought and annealed, making 
it exceptionally dense, hard, and uniform in its 
grain structure. 3 

Although New Cutwell steel is more difficult to 
machine and requires costly fine-bladed cutting 
tools, these cutters are replaced at the first sign of 
wear to maintaim unvarying accuracy at every 
stage of manufacture. In contrast, cheap burs must 
be made of softer, coarser-grained steel, not merely 
for the saving in the price of the steel itself, but 
to reduce production costs by speeding up machin- 
ing processes and prolonging the life of the cutters. 

The greater density of New Cutwell steel enables 
it to take a more exact and uniform temper, which 
is vital to the strength of both blades and necks. 
Burs with brittle necks, or blades that wear or 
break down quickly, represent not only an operating 
handicap but an actual loss to the dentist. By han- 





a* 7 < 
* 


NEW CUTWELL dling only small lots of identical burs at a time, under 

— accurate temperature control, skilled New Cutwell 
Both magnified operators are able to give exactly the right temper 
500 diameters to each type and size. 


Quality of steel is one of the factors that make New Cutwell burs more 
a costly to produce, but more economical to use. In fact, at present low 
prices New Cutwells cost so little more than ordinary burs that they 

are the most economical burs you can buy. 





THE RANSOM & RANDOLPH CO. .. .TOLEDO, OHIO 
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features <i 


Enduring, 
Adhesive 





F or Economy — 


Garhart GIANT Portions’ 


(one ‘ett larger) 
14 Portions ne - $10.00 
6 Portions. 5.00 


= 1 Portion : : 1.00 


: Priced alike for plain or 
super-germicidal Red 
_Copper (25%) 


GARHART 


Dental Specialty Company 


KENDALL SQUARE 
CAMBRIDGE, MASS 





Shrinkage 





No Lumps, 
Granules, 





Strong, 
Dense 


The proven-in-practice, fea 
of Garhart Cement shown i 
“guide above are what make i 
definitely BETTER cement © 
all purposes. Garhart Cement 
a stable liquid that will not 
_ tallize. Mix it slow... 
fast . . . it’s always a st 
mix. Judge Garhart Cemen 
- any test, ask other dentist 
use it yourself. Garhart 
comes in Light, Pearl-Yel 
Gray, Gold Brown and Sp 
(for porcelain restorations). 
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: THE DEWEY SCHOOL OF ORTHODONTIA 
| Founded by MARTIN DEWEY, D.D.S., M.D. 


Sessions held at intervals throughout the year. Date of next session on 
application. Classes limited. 


For further information write 


THE DEWEY SCHOOL OF ORTHODONTIA 
17 Park Avenue New York City 
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DENTAL REVELATIONS 








—o._- DENTAL SUPERSTITION ___. 
“A PERSON WHOSE TEETH DONT BE SUPERSTITIOUS 
ARE FAR APART WILL | ABOUT TRYING 


MARRY WELL. 


Z sr GO=ORAL“NFE 
teat yaa Cg III oa IMPR E Ss ION M AT E RIAL 
4 A TRIAL WILL CONVINCE YOU 













ASK YOUR DEALER FOR IT 


The Co-ORAL-Ite Dental Manufacturing Co. 
SANTA MONICA, CALIFORNIA, 









IMITATION TS IS THE SINCEREST 








FORM OF FLATTERY 





The great popularity of the 
Dr. Butler Tooth Brush has caused 
a number of imitations to appear 
on the market. You can be sure 
you prescribe the BEST when you 
prescribe the original of this type 
of brush 


THE DR. BUTLER 
TOOTH BRUSH 


Have you added your name to the 
ever growing outstanding list of 
progressive members of the pro- 
fession dispensing or prescribing 
the Butler exclusively? 





 siplanlaplanialestestanieslentanteciatastatatatedatetatetet 


One Only Dr. Butler 


B h JOHN O. BUTLER COMPANY O-H-10-36 
rush for your own | 7359 Cottage Grove Ave., Chicago, Ill. 
Personal Use | «> find $ .20 for one brush 
) Medium Bleached ( ) Hard Bleached ( ) Extra 


Saat Bleached ( ) Hard Unbleached ( ) Extra Hard 
Sent for only the cost of pack- Unbleached ( ) Junior (Child’s Brush) 


ing and shipping. Send 20c I, 
es ee OO o's} ea na ctalammnndenpannphadoanonsoks ns 
es Se... iin ih Ml... cussncnesnashennionsenioninasons 
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IMPROVED MODELYW 


FISCHER 


SHOCKPROOF 


‘“‘DENTAL-X’”’ 


Here is an X-ray unit that offers every advanced Wb) 
feature of safety and efficient performance. It is 

shockproof. Every position is instantly obtainable 
while the patient remains seated in the dental 
chair. Radiographs are unexcelled. The technic is If you wa 
easy to learn. Costs are low. ... that 1 



























































The public today is educated to the 
need and value of X-ray service. You 
simply cannot afford not to use X-rays 
in your work. Further, it is unsatisfactory 
to send patients out to have radiographs 
made. They have a right to expect that 
service from you. And why not own your 
own X-ray unit? Under our low initial 
payment and three-year terms, users 
find their “DENTAIL-X” units more 
than paying carrying charges. Investigate 
now. See next page. 








@ Because of the 
greater power of 
this uni, it is/f 
possible tof 

make radio- 
graphs with 
sharper 
definition|m 


greater pow- 
er permils 
use of the 
lube at a 
greater dis- 


variable mill- 
iamperage and 
kilovoltage permit 
the exact penetration 
needed. 











Why Not? A Superb X-Ray Unit in Your 
Own Office - - - 3 Years to Pay 


If you want an X-ray unit that will give you a life-time of dependable service 
... that users regard as the finest dental X-ray they have seen... that will 
inrease your income (because of radiograph fees and new business) ... that 
will add prestige to your office ... more than pay carrying charges from the day 


df installation . . . and that is backed by a manufacturer whose reputation 
guarantees quality ...act now! Mail this card today. 


H. G. FISCHER & COMPANY OH-1036 


| 2323-2345 Wabansia Ave., Chicago, III. 

5 I am interested in receiving full information regarding your 

4 new Fischer Shockproof “Dental-X”. Please send your large 
| 2-color illustrated folder. No obligation. 








FIRST CLAS§ 


PERMIT No. 4089 
(Sec. 510 P. L. &R) 


CHICAGO, ILL, 


BUSINESS REPLY CARD 


NO POSTAGE NECESSARY IF MAILED IN THE UNITED STATES 
2c-—POSTAGE WILL BE PAID BY—2c 
H. G. FiscHer & COMPANY 
2323-2345 Wabansia Avenue 
Chicago, Ill. 




















JNIQUE FEATURES .. . 


| This FISCHER Shockproof ‘“‘DENTAL-X” has 
» been designed first, to e y every known feature 
' of sound electrical and mechanical construction, 
- second, to meet the dentist’s need for quick, depend- 
' able, radiographic service. The adjoining illustration 
_ shows view of control box. Features worthy of mention 
' are the simplicity of control, the FISCHER-built, 
' heavy-duty tube, the synchrotimer, accurate to 
_ 1/60th of a second, the heavy-duty transformer, the 
' lead box for films. Other features fully described in 
' our folder. Finish is optional, mahogany or ivory 
' and chromium. 


































Comment 


4089 from Users; 
. Ry Thef i f 
Weigh These letters received from “DENT. 


AL-X”’ users. What they say is 


ADVANTAGES be more than satisGed with this 


remarkable unit— 
] Greater power—at 67.5 K.V.P. the “DENTAL-X” “IT am amazed how quickly I 
¢ delivers 20 M.A. through the tube. This greater power learned to use your machine 
results in sharper definition and greater detail in radio- and at the excellence of the re- 
graphs. sults I get’’. . . ““I now wonder 
9 Complete flexibility—the unit is readily mobile and all how I ever got along without my 
* positions required are instantly obtainable while the own X-ray ee e After 15 
tient remains seated in the dental chair. Positions years’ experience with X-ray 
ock fast. a ov tone 54 moet. re 53 four 
Variable milliam and_ kilovoltage—a unique SHOCK PTOR, 4 soe 
3. feature, exclusive in this FISCHER unit. Permits the — a aay me, 
operator to get the exact penetration needed, hence ‘D EN p ‘AL. ph ym ogy oA 


more excellent results. ae hi 
4 Life-time Sos materials used in_ this the oe o oh pron he 
“DENTAL-X”’ are finest quality. Users are assured of surprised me’... “This past 


WL | = 



















a life-time of efficient performance. Satisfactory per- month has been one of the best 
formance is guaranteed. I ever had—lI attribute a lot o 
5 Three years to pay—quality and performance considered, it to my new X-ray apparatus.”’ 
* this unit is priced remarkably low. Three-year terms Your own X-ray unit will 
available. preva to be your best business 
ilder. 
It puts you under no obligation to get the * 
facts. Use the handy card or clip and mail 







coupon. No obligation. ‘ ¢ 


MAIL THIS COUPON TODAY 


H. G. FISCHER & COMPANY OH-1036 
2323 - 2345 Wabansia Avenue, Chicago, Illinois 

































[ am interested in receiving full information regarding your 
new FISCHER SHOCKPROOF “DENTAL-X.” Please 
send your large 2-color illustrated folder. No obligation. 
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For the 

finest 

esthetic You have exactly the same 

aaa : af problem with artificial 
a =“ teeth, for practically all 

functiona dentures settle, due to re 


results sorption. The point we raise now is that with 
Dr. French's Modified Posteriors, the in- 


use 
DR. FRENCH’S clined planes or cusps have been elimi- 
MODIFIED nated so that when the dentures do settle 

there won't be any bad results. Notice in 
POSTERIORS : ; 

“h the illustration the invariable result when 
ws: dentures made with intercusping teeth 
NUFORM settle. The cusps are ‘‘out of mesh.”’ Cen- 
ANTERIORS tric occlusion has been completely lost. 
—the The inclined planes of the uppers don't 
most meet the inclined planes of the lowers as 

erfect they were designed to and therefore there 
P is a resulting movement of one or both 
substitutes bases, a source of distinct annoyance to 
for the patient. 
natural More dentists every day are 
teeth solving this problem by specifying 
ever DR. FRENCH’S MODIFIED POSTERIORS 
offered 
to ® 
the 


, UNIVERSAL DENTAL COMPANY 
profession 48th and BROWN STREETS, PHILADELPHIA, PA. 
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. * (germicidal action) 
in suceessiul 
treatment of 
deeiduous teeth.... 


F Ih & € K’S 


RED COPPER CEMENT 


...an ideal material that adds vital permanent germicidal action to perfect 
cementations for successful treatment of deciduous teeth. Clinics and den- 
tists everywhere—endorse it! Sold at all Dental Depots. 


i ay Inc. 105 E. 16th Street, New York, U.S.A. 
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a NEW WIL TAILLIS” DENTAL ~_ 











The only light which may be 
lowered and turned upward to 
illuminate the upper palate. 





@ Perfect light distribution 






The lower illustration indicates 
how this new light may be low- 
ered and turned upward. bf @ Gives color-corrected daylight 

@ For unit, wall or stand mounting 


@ Finger-tip manipulation 
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Prometheus Electric Corp. 
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ai LE . 401 W. 13th Street, N. Y. C. | 
— |. we I Gentlemen: J 
M AIL _ J Please send me FREE the full story about your | 
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T HE r new dental light. 


Oe hh cicctncatenenscenseamnebnbbbsseseens | 
FOR THE 
FULL Gace ed tet SE ee ; 


STORY ¢ City and State .....ccrcccccccccccccccceces 















ne 


COPALITE 


RY VARNISH 


Fr 


NTERMEDIA 


SEAL 


eeeeeeveeeev ee eeeereeeeeee 


Write for 


folder telling 
how COPALITE 


SILICATE 
FILLINGS 
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Y MORE ABSORBENT 





DENTAL ABSORBENTS. Co. 


5350 W. WASHINGTON LOS ANGELES, CA 































Can Success 
be Guaranteed? 


Practically, yes. First, we guarantee that you will be satisfied 
with every package of Dr. Kelly’s Impression Paste you buy. 
Second, according to the testimony of hundreds of dentists, 
the man who uses “‘Kelly’s Paste’’ regularly in all denture 
cases becomes so sure of his results that success in each new 
case, however difficult, is almost certain. Try perfecting all 
your impressions with this material for a short period; you 
will never go back to the old ways. At dealers, $2.50 in U.S.A, 
Kelly-Burroughs Laboratory, Inc., 143 N. Wabash Ave. 
Chicago, Ill. 






















Healin g 1S 
hastened 


Let a trial prove Occy- 
Crystine’s value in 
post-extraction healing. 


. 


AFTER EXTRACTION by a blood stream 
kept free of toxins. Tissue regrowth 
is promoted and infection combated. 


No measure is more capable of detoxt- 
cating the blood than Occy-Crystine. 


Occy-Crystine liberates colloidal sulphur 
in the stomach, which, entering the 
blood in oxidized form, secures the 
elimination of putrefactive poisons via 
the kidneys. Simultaneously, the entire 
gastro-intestinal system is activated— 
the gallbladder drained, the liver and 
pancreas stimulated and the colon 
flushed free of toxic wastes. 


OCCY-CRYSTINE LABORATORY, Salisbury, Cona. 
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eGet the FULL Story! 


Learn about its unique combination of 
properties. This latest development of 
STERN research is fast becoming the 
favorite of dentists and technicians that 
take pride in their castings. 

While developed primarily for cases where a 
denture and its clasps are cast in one piece, 
STERN “O-P” GOLD is equally excellent for 
any other type of casting that must combine 
great strength with minimum bulk. 

WRITE FOR FULL PARTICULARS. Or order some 
to try. Its resilient hardness will particu- 
larly delight you! And its price is $2.07 per 
dwt.—I. STERN & CO., Inc., 218 West 
40th St., New York City. 





She Naw 
STERN QP GOLD 


FOR ALL ONE-PIECE CASTINGS 
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4000 DEGREES 


of heat developed with the 
TORIT No. 77-G OUTFITe ys 





tit 

Oxygen and gas develops a heat of and not 

@ 4000 degrees F., whereas compressed air I not 
and gas develops only 2600 degrees F. a ye 

therefore 


@ Thus, the TORIT No. 77-G Outfit will routine 1 


SPEED UP YOUR BLOWPIPE WORK! eal se 
! 

Uses either manufactured city gas i 

@ or natural gas, with oxygen from the : oie 
dental oxygen tank. : Thede 


@ Gives a CLEAN, HOT FLAME! 
@ Ideal for high melting point metals. 








Order from your dealer 


Ask for our Catalog 
No. Lo =. win 
we ergot ~TORIT MANUFACTURING €O. 
items that will in- 


terest you. 279 Walnut St., St. Paul, Minn. 
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HD EINUUCAL 


The light and medium light shades of 
DOHERTY rubber match perfectly the 
colors of natural tissue. Your patients will 
be well satisfied with the appearance of 
DOHERTY rubber: you will be enthusiastic 
about its superior quality, toughness and 
durability. 


Address correspondence to Dept. B, 
Eugene Doherty Rubber Works, Inc. 
110 Kent Avenue, Brooklyn, N. Y. 


EUGENE DOHERTY’S PINK RUBBERS 
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Hexylresorcinol Solution S. T. 37 


EXYLRESORCINOL Solution is ac- 
H tively germicidal, yet non-irritating 
and non-toxic. It is non-corrosive and 
wil not attack the heavy metals. It is 
therefore of value in the dental field for 
routine use in the office and is a safe, gen- 
eral antiseptic for you to recommend for 
the hygienic care of the mouth in the 
home treatment of the patient. 


Thedentist will find Hexylresorcinol Solu- 


tion of especial value as an adjunct before 
and after operations in the dental zone. 
Following extractions it will be found 
soothing as a routine application to the 
gums and socket. 


* * * 
Hexylresorcinol Solution (Liquor Hexylresor- 


cinolis 1:1000, S & D) is supplied in con- 
venient 5-ounce and 12-ounce bottles. 


“For the Conservatien of Life” 


Pharmaceuticals NHARP & [JP QUHM KR mubford Biologicals 


PHILADELPHIA BALTIMORE MONTREAL 


"EXYLRESORCING 
LUTION + ta 
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* THE NEW y 


+ DOUBLE COATED Xx-O 


+THIS FILM HAS EVERYTHING 


& Machine-made, round corners 
White, moisture-proof packet 











DENS Yi 


FILM 





he EXPOSURE IN AVERAGE 


, ’ Central page 
’ Lateral cisors 
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Cespias X-O-DENS Gross REGULAR Emul. Gross' 
* Bicuspids OTe PRI BS: One Film Packets $3.50 One Film Packets $2.50' 
Py - caeceséeesoeced “% Two Film Packets$4.00 TwoFilm Packets $3.009 
. If your dealer cannot supply, order direct 
} Medical Arts Bldg UNION FILM COMPANY indianapolis, Indiana 








EASIER THAN SHEET CELLO. 
PHANE! USE LIQUOPHANE 


Why bother with sheet cellophane, when a much 
more flexible, easier-working, handier medium 
is at your command? Use Liquophane (Curtis) 
No. 1 for all prosthetic work, applying it directly 
to the cast; and for orthodontia work to give 
molds a lustrous finish. Use Liquophane (Curtis) 
No. 2 as a separating medium, in both plate and 
bridge-work impressions. 

Order Direct or Through Your Dealer $1.25 

enough for 800 cases. 


CURTIS DENTAL MFG. CO., FINDLAY, OHIO 

















rows, 25 tufts—medium 




















3 
1 hard bristle. A fine general 


i purpose brush. 


1 row, 7tufts—extra hard and 
strong bristle.Intended forin- 
terdental use for adults. 








Purpose lingual surface 
5 a strictly for scouring the 
lingual surfaces. 


Lingual surface brush for 
& right or left inside of arch. 
Bristles set at correct 


‘i angle. __m9 


Keystone head set to angle 
for inside of arch stimula- 
tion. Extra stiff bristles. 

















Designed to envelop distal 
surfaces caused by extrac- 
tion. Makes back surface 


g cleaning possible. 





NOR. 


The new improved 
Dr. Hartzell Tooth 
Brushes lead _ the 
modern trend in 
design and are in- 
tended to aid in 
the prevention of 
pyorrhea and tooth 
decay. 


Each Dr. Hartzell 
Tooth Brush is sci- 
entifically designed 
for specific use. 








The Owens Staple-Tied Brush Co., Toledo, Ohio, U. S. A. 
Enclosed is........se0. for which send me (one only) Dr. 
Hartzell brush N .., also complete information. (Sample 
any brush 25c, ‘except No. 6 which is 35c.) O. H. 


2 ROWS 
12 KNOTS 
EXTRA HARD 
BRISTLE 
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POST-OPERATIVE TRISMUS 


or false ankylosis, frequently responds, without diffi- 


culty, to thick, hot applications of 





It not only helps to relieve the pain and immobility, 


but, also, aids the healing of the primary lesion. 


Clinical sample and literature on request. 


THE DENVER CHEMICAL MAN’‘F’G CO. 
163 Varick Street, New York, N. Y. 












































REAL OPPORTUNITY FOR YOUNG DENTIST. 
Former dental office for rent in Bolivar, Penn- 
sylvania. No dentist at present. Town and sur- 
rounding territory about five thousand. Write 
Kline’s Department Store, Bolivar, Pa. 





DENTIST WANTED: Operator, registered in 
Michigan. Apply Dr. . B. MeGilvray, 1117 
Farmer Street, Detroit, Michigan. 





FOR SALE: Dental practice and home in one 
of the best cities in Montana. ‘‘W’’ Oral Hy- 
giene, Pittsburgh, Pa. 





FOR SALE: Dental practice in western Colorado, 
town in irrigated valley, fruit and farming. 
Price eight hundred dollars. Two hundred dol- 
lars cash, two hundred dollars each year. ‘‘R”’ 
Oral Hygiene, Pittsburgh, Pa. 





FOR SALE: Dental practice, equipment and 
home in small thriving town in southern part 
New York State. No other dentist there. ‘‘G’’ 
Oral Hygiene, Pittsburgh, Pa. 





Practices sold and furnished. Positions. All states. 
Established 1904, F. V. Kniest, 1537 S. 29th St., 
Omaha, Nebr. 





AVOID MAKE-OVERS 
AND SORE SPOTS 


PLASTIDENT 
Beek ewe. ane a & 


~ 
Makes Ventures n 
- A ‘< co 


mation nd $1.00 tor Regular 


DENTAL PLASTICS CO 


_ = 


= ~ — 


1702 E 6st ST LOS ANCELES 





WANT ADS 


OFFICE FOR RENT now occupied by dentist, 
about sixty miles from New York. Established 
over fifty years. Apply Box ‘‘C’’ Oral Hygiene, 
Pittsburgh, Pa. 





EXPERIENCED DENTIST wants location, prac- 
tice, partnership, Wisconsin; or position, any 
State. Highest credentials, references, etc. ‘‘w” 
care of F. V. Kniest, 1537 S. 29th St., Omaha, 
Nebr. 





FOR SALE: Chicago practice, established twelve 
years. Ritter equipped, X-ray. Low rent. Won- 
derful opportunity for recent graduate. Price 
twenty-five hundred dollars. Terms if desired. 
Taking post-graduate course. ‘‘B’’ Oral Hygiene, 
Pittsburgh, Pa. 





FOR SALE: Practice and completely equipped 
two chair office, with twenty-two years of high 
class ethical practice. Retiring. Wonderful op- 
portunity to enter practice in Birmingham. For 
complete information write Crutcher Dental 
Supply Company, Birmingham, Alabama. 





WANTED: To buy for cash, dental practice in 
Virginia or North Carolina. ‘‘KP’’ Oral Hy- 
giene, Pittsburgh, Pa. 





DENTIST WANTED: To take over old estab- 
lished practice on percentage or partnership. 
Will sell out eventually to retire. ‘‘S’’ Oral Hy- 
giene, Pittsburgh, Pa. 





FOR SALE: Dental office, excellent practice, 
New Orleans. Modern equipment. Good location. 
Must sacrifice, ill health. Address P. O. Box 
4025, Station F, New Orleans, La. 





FOR SALE: Established practice, equipment, 
furnishings, x-ray machine. Reasonable. Modern 
office building, all conveniences. E. J. Guillaume, 
North Tonawanda, N. Y 








FOR SALE: Two chair specially designed six 
room suite, fully equipped, small down pay- 
ment, easy terms. Population eighty thousand. 
os State. ‘‘XI’’ Oral Hygiene, Pittsburgh, 
a. 
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REDUCES 


DISCOMFORT 


ITS SOOTHING AND COOLING QUALITIES ARE ESPECIALLY HELPFUL WHEN 
the patient is under treatment at the chair. It is also recommended by many den- 
tists in post-extraction treatment; it aids normal granulation and relieves pain. Val- 
uable as a general mouth wash to banish fetid breath, to clean dentures, and to make 


the wearing of dentures more comfortable. 


Use MU-COL at the chair. 


= — a oe ee P PIE MU-COL COMPANY, Dept. OH-106, Buffalo, N. Y——— — = 
Please send free testing sample, sufficient to make 6 qts. MU-COL Solution. I enclose my 


card or letterhead. 
Name 


. 
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Get a BASKET! 


is a peculiar expression used in baseball. It is good 
advice to practitioners who use a casting machine 
that spills gold. If you are, at present, using such a 
casting machine we urge you to investigate the 
possibilities of the Burns Casting Machines—there 
is a size available for every dentist no matter what 
size practice he has. 


For with a Burns Casting Machine you have a 
guarantee of perfect castings—with no loss of gold. 
The economy feature alone will make it worth your 
while to install a BURNS. It cannot spill gold and 
its technique is simple. 


Investigate the BURNS today. Send coupon— 
no obligation whatsoever. 


BURNS DENTAL CASTING MACHINE CO. 


Please send complete information concerning the Labora- ; 
tory Favorite and your other dental products. a wa 





Insist on 
Burns Flasks 


Unsurpassed 
for Quality 
and 
Durability 
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NEO DENT-COAGULANT UNIT 


Another achievement of Dr. Ewing P. Brady of the Wash- 
ington University, originator of Neo-Balsam Compound, Neo- 
Capper, Neo-Siltrate, etc. 


No more suffering from thermal changes under gold or jacket 
crowns or large inlays. 


No more sensitive dentine such as acid eroded teeth, sensitive gingival 
margin areas, sensitive exposed pyorrhetic roots or under metal clasps. 
r oo more cavities left unsterilized permitting capillarity or recurrent 
elay. 

These disorders can now be treated successfully and permanently with 
NEO DENT-COAGULANT UNIT which first sterilizes then coagulates the 
treated area with a coagulum so complete and dense that it functions 
similar to the enamel. That is, it protects the pulp from all irritation. 
The coagulum thus formed is not affected by the saliva or body fluids. 
It is impervious to the acids of the cements, bacterial or thermal changes. 
In fact, even methylene-blue can not penetrate it. 

Further, it prevents capillarity or recurrent decay. It is self-limited and 
does not discolor. It is quickly applied, fully absorbed with no excess to 
remove leaving the tooth ready for permanent work. It is an essential 


treatment under silicate fillings, inlays, gold or jacket crowns and all me ps. 
Neo Dent- aaa Unit is an insurance against complaints that react unfavorably. Order this 


Manufactured by 


A. A. BROWN DENTAL MFG. CO. St. Louis, Mo., U.S. A. 


For Sale by all First Class Dealers 


For immediate delivery send this coupon to your nearest dealer. 
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T 1 “os ae ge HARPER’S <2. CK. ALLOY NO. 14 
uve LBORATORY AND MODERNIZED 
Since 1924 Flex-O-Tite has been rendering AMALGAM TECHNIC 


a unique service to the profession and den- 
ture wearing public, Flex-O-Tite dentures 


give SERVICE with COMFORT are the only present known 
i hioned the ri ed 
over ihe entire inner surface with the. boar nor Sor making perma- 
ioned ridge, Flex-O- prevents irritation on nent non-leak ng amalgam 
rid f behind the teeth, . 
eter stress. ee fillings dependably, in all 
For at : . 
poet ses sizes and forms of cavities. 
ste. WHY NOT purchase a clinic- 
ally promi- ally proved dental alloy and 
a Sete familiarize yourself with the 


fundamentals of a Modern- 
ized Amalgam Technic. 





spongy parm . 

spongy tus- ! } 

sues, suction a uilsiede chaste a $1.60 per ounce, or, save 20 
d rformance is e in a ese 

lg ecco Flex-O-Tite makes a perfect cents per ounce and buy 5 

vacuum cup of the entire mouth that will ounces for $7. 00. 

retain any denture no matter how fiat, 

spongy or hard the surface may be. Your dealer will supply you 





One case will convince you. IF YOU DEMAND IT, or en- 
—— | close check or money order 
and address: 


DR. WM. E. 
FLEX-O-Tite Dental Rubber Co. | HARPER 


P.O.Box 59 Indianapolis, Ind. 


6541 Yale Ave. 
Chicago, Illinois 




















MASEL GOLD “GRIP” FACINGS 


22K—RICH COLOR, HARD e 18K—HARD 


Do you want to give plates the 

appearance of bridges? Then use 

Masel’s Gold Grip Facings. It takes .:. oo aes r 
no more time to make a plate with Prices for 18K Prices for 22K 

a fewGrip Facings in place of porce- 


lam teeth. The patient will be 
more pleased too. Try them now. 





Illustrations B and C show two 
views of a Gold Grip Facing. B 
shows the mesio-distal view of 
the tooth with the wings which 
can be bent as in illustration C, 
the lingual view, for an under- 





Ask your dealer for Giciidelite Catalog 


B C cut to hold to the rubber. Masel Dental Laboratory 
1108 Spruce St. Philadelphia, U. S. A. 





MASEL GOLD CROWNS @ PLATINUM CROWNS @ CUSPS, AND OTHER SPECIALTIES 
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Although = aim for accuracy in this index, last minute changes often 


ter page numbers and positions of advertisements. 
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°*As enduring as 
zts name implies”’ 


It's NEW... The newest idea in den- 
tal metallurgy and as enduring as its 
name implies. Williams FORTY- 
NINER with Indium is a partial den- 
ture gold designed for modern needs: 
a rich, yellow gold yielding smooth, 
dense, springy casting of highest 
quality—a casting you can well be 
proud of. Yet this new gold costs only 
$1.71 per dwt. 


You'll like the ease with which Wil- 
liams FORTY NINER casts, and the 
beautiful results you get....In most 
cases no heat treatment at all is needed 
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—when greater hardness is desired, 
it is readily obtainable by simple heat 
treatment. 


Better try Williams FORTY-NINER 
soon and give your technique the 
advantage of its dependable quality 
at so thrifty a price. Ask your dealer 
or write for descriptive literature... 
Williams Gold Refining Co., Buffalo, 
N. Y.; San Francisco, Calif.; Fort Erie, 


N., Ont. 






NOW, FOR THE FIRST TIME, 





U. S. Patent 1968858 makes SALT 


pleasant and easy for your patients to use 


The new Worcester Salt Toothpaste 
(U. S. Patent 1968858) offers you 
the ideal way to introduce salt to 
your patients in an effective and 
pleasant form for oral hygiene. The 
base of this paste is specially pow- 
dered pure Worcester Salt, smooth 
as silk—plus antacids, and a small 


amount of pure soap in a delightfully 
flavored base. It removes mucin de- 
posits; it mildly stimulates the gum 
tissue, and leaves a delightfully re- 
freshing aftertaste. Worcester Salt 
Company, America’s oldest refiners of 
pure salt, 40 Worth Street, New York 
City, U. S. A. 
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{Continued from front of book} 
“The half-inch skirt that you have added to Oral Hygiene 
with the September issue gives it a grown-up appearance. 
The new page size, it seems to me, adds to the favor of the 
book. The new cover design is an improvement over the 
old one and the heavier stock somehow seems to have 
enabled your printers to do a better job. All of the above 
is just another way of saying I like the new ‘Sunday 
clothes’ of Oral Hygiene and wish for it continued suc- 


cess.”""—W. B. JOHNSON, Bristol-Myers. 
& 


“I think you have made a tremendous improvement. | 
just took one of the older issues and laid it alongside 
the new one; the improvement is really striking. You 
have achieved something more readable, something more 


presentable, and—from an advertiser’s standpoint— 


something perhaps more valuable . . .”—P. D. 
L’HOMMEDIEU, Johnson & Johnson. 

& 
“... [1 was immediately startled into seeing a new setup. 


So you see, it |the change] is noticed by other than 


members of your staff.”,-—E. DICKINSON, Occy-Crystine. 


“This new, redesigned issue, with its modernistic cover, 
certainly shows improvement, and you are to be con- 


gratulated.’”,-—ROSCOE F. TURK, Pearce Dental. 
9 


“It really is a big improvement . .. and I congratulate 
an organization that is as old as yours and still has so 
many young ideas.”,—DOROTHY NOYES, Vice Presi- 


dent, Redfield-Johnstone, Advertising Agency. 














. we also take this opportunity to congratulate you 
on Oral Hygiene’s new dress. The appearance of the 
magazine is materially improved, and we wish for it an 
ever-increasing success in its endeavor to further the 
interests of dentistry.” —B. H. RECTOR, Sales Mgr., Ney. 
& 
“The new page design certainly is a major improvement 
and one which is sure to be appreciated by all of your 
readers. The new cover, too, should help to lengthen 
the life of each copy of Oral Hvgiene.”—HOWELL 
G. EVANS, American Cabinet. 
& 


“The new Oral Hygiene is a pleasure to behold! In fact, 
it is a sight for sore eyes. Now, there is more truth than 
poetry in the latter quip. The new type makes it much 
easier to read, which no doubt is just exactly as you 
intended. Congratulations from Howard and Henry.’”— 


JOHNSON-STIPHER, Inc. 
© 


‘.. was agreeably surprised. Although it is only a half 
inch larger in length and breadth, it looks a thousand 


per cent better.”—A. LAUER, Burns Casting Machine. 
@ 


‘I do not read Oral Hygiene but am sure that if its con- 
tent is as good as its improved appearance, we should 
get a better return than ever from our copy. As a fact, 
we have always had a good response and we wish you 
continued success with your new dress.’’—J. P. WHIT- 


TERS, Alkalol. 
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“You are to be congratulated on the appearance of the 
publication, particularly the larger size and design of 
cover which I think is very effective. The text matter and 
the editorial section are far easier to read.’’-—ALLAN 
McLERAN, Bard-Parker. 

* 
“A cleaner sheet and added white space certainly improve 
any publication and the new issue of Oral Hygiene 
should meet with general approval. Frankly, it looks as 
though it has been through a laundry; the type faces are 
sharper, cleaner and much easier to read. Even the cover 
is far more attractive—and congratulations are in order!”’ 
—A. G. WAHLEN, Dee. 

e 
“Congratulations on the new Oral Hygiene ‘package.’ 
I think it is swell..—HENRY M. BRANSTATER, 
Branstater-Hammond, Advertising Agency. 


“Received the new dressed up Oral Hygiene and con- 

gratulate you on the good job you have done. The appear- 

ance is now in keeping with the contents. We feel that 

the new paper, new type and setup will make a much more 

appreciated magazine. Congratulations and best wishes 

for its continued success.”—W. B. HOLMES, Ames Co. 
* 


“The new Oral Hygiene is most attractive and it should 
largely increase the interest in your successful publi- 


cation.” —N. K. GARHART, Garhart Dental. 




















the distinction and class of its sister magazine, The 
Dental Digest... Congratulations to you on the beautiful 
results of redesigning you have given to an old favorite. 
You and your staff have every reason to be proud of the 
new distinction you have given Oral Hygiene.’’—H. J. 


CHOTT, Crescent Dental Mfg. Co. 
= 


‘The increase in size seems to me to be the biggest 
advantage... . Your cover on the September issue is 
very ‘tasty.’ The new book is quite an improvement over 
the old one and you should be, as no doubt you are, 
very proud of your new ‘package.’ ’’—HARRY G. 


MUMM, Columbus Dental. 

& 
‘IT just received the September edition of Oral Hygiene, 
redesigned, and I am pleased to state that it represents a 
distinct improvement over the previous issues. The cover 
itself appears more modern in its streamlined effect and 
because of its increased size, it offers the manufacturers 
greater possibilities with respect to the appearance of 
their ads...—MURRAY JOSIAS, McCormick Rubber. 

& 


“Think the new Oral Hygiene is a commendable im- 


provement over the old. It encourages us to prepare better 


looking (and, we hope, more effective) advertisements.” 


—C. G. JENKINS, Addison Vars, Advertising Agency. 


‘| have seen Oral Hygiene in its new package and think 
is a grand job. Congratulations.” —ERIC HARTELL, 


rhan Co.. Inc. 





